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Compound Syrup of 
Hypophosphites 


Not a new-born prodigy or an untried 
experiment, but a remedy whose use- 
fulness has been fully demonstrated 
for more than half a century of 


clinical application. 
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Fellows Medical Manufacturing Co., Inc. 
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For Infant Practice 
“THE CLINIC SCALE” 
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The Continental Clinic Scale is admirably suited to clinical use 
where a great number of growing children as well as infants are 
cared for and where accuracy and quality are constantly in demand. 
Designed and built by specialists cooperating with field workers, it 
fulfills all the rigid requirements of the medical profession. 

Graduated from % ounce to 105 pounds on a full capacity nickeled 
brass beam it allows weighing the smallest infant or a grown child 
with extreme accuracy and without the use of loose weights. 
CONTINENTAL construction and quality material insure its life- 
time accuracy and make it the PREFERRED SCALE. 


larg 


If your local dealer whose name appears on the front cover does not 
handle the Continental Line write us direct for full information on any 
model you are interested in and address of the nearest ‘‘Continental’’ dealer 


| Continental Scale Works 
Dept. 76B—5701 S. Claremont Ave. 
CHICAGO, ILL. 
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These authorities recommend the use of Antiphlogistine 
in the treatment of respiratory diseases 


A PRACTICAL HANDBOOK ON THE OXFORD INDEX OF 
THE DISEASES OF CHILDREN THERAPEUTICS 
Pneumonia (Broncho) Page 352 Pneumonia Page 718 
Bronchitis ‘s g04 Acute Bronchitis “* 676 
DISEASES OF THE LUNGS ateumiey eal 
. MANUAL OF meen Asne OF THE 
Pneumonia Page 312 EAR, NOSE AND THROAT 
Acute Bronchitis 188 A C hal 
Pleurisy “© 107 cute Catarrha 
Laryngitis Page 573 
A TEXTBOOK OF THE PRACTICE Acute Follicular 
OF MEDICINE Pharyngitis ** 500 
Lobar Pneumonia Page 1047 Membranous Laryngitis ‘* 583 
Influenza—Pulmonary 125 INDEX OF TREATMENT 
Acute Bronchitis fe 955 Acute Laryngitis Page 551 
TAYLOR’S PRACTICE OF MEDICINE 
Lobar Pneumonia Page 231 
Pleurisy ‘* 6264 


TRADE MARK / 





A proven adjurant in the treatment of Pneumonia 


We will gladly send you a regular package = 
interesting and valuable booklet. ‘This is 


THE DENVER CHEMICAL MFG. O., | New York 


Laboratories: LONDON, BERLIN, PARIS, SYDNEY, MONTREAL 
FLORENCE, BARCELONA, MEXICO CITY, BUENOS AIRES 
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The Two Serpents of the Caduceus 


1st Serpent: ‘‘What 
of the physician who 2nd Serpent: ‘‘Too 
violates his code? What often he bringeth more 
doth he bring upon him- patients, my _ kind 
self?’’ brother.’’ 
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There is a decided difference 


DIFFERENT IN COMPOSITION, DIFFERENT IN TASTE 
AND DIFFERENT IN THERAPEUTIC VALUE 


7 een 


Constip ation 


NO AGAR CONTENT 





Is the result of exhaustive effort to produce something that 
could be deemed a REAL IMPROVEMENT IN MINERAL 


OIL THERAPY. 


THIS PRODUCT AFFORDS — LUBRICATION WITHOUT 
EXCESS OF OIILr-—INCREASED PANCREATIC EFFI- 
CIENCY—INCREASED BILIARY EXCITEMENT—NOR- 
MAL FUNCTION AND EJECTION—CORRECTIVE MEA- 
SURES OF IMPORTANCE IN CONSTIPATION 
AND AUTO-INTOXICATION 





ORIGINAL BOTTLE UPON REQUEST IN U. S. A. ONLY 





Made in the U. S. A. 
PHAIRMOUNT 
LABORATORIES 
HACKENSACK, N. J. 


Also Makers of “SEILERINE” The New Authentic 
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The Trial of Old Man Fee- 
Splitting 
ll 


The Court’s Decision 


Attorney for the Prosecution: Colonel Integrity 
Attorney for the Defense: Fair-Play, Esq. 
Grand Jury: The entire medical profession 
Presiding Court: MEDICAL ECONOMICS 
Clerk of the Court: H. S. S. 


HE famous trial is now 
| drawing to a close. The 
Grand Jury, which includes 
the entire medical profession of 
of the United States, has not suc- 
ceeded in reaching an agreement. 
Such an astounding diversity 
of opinion has been disclosed in 
the Jury’s discussion of the case 
that the Foreman has given up in 
despair, sneaked down the fire es- 
cape, and gone home to his wife 
and children. 
This throws the responsibility 
of judging the case upon the 


Court, and while the Court real- 
izes to the fullest what a great 
duty now rests upon its already 
heavily-laden shoulders, it does 
not relish the task of reaching a 
fair decision. 

The prisoner, one Fee-Splitting, 
is indicted specifically on three 
points, namely: Assault with in- 
tent to kill Prestige, wilful and 
malicious slander against Honor, 
and breaking and entering upon 
the premises of Decency. 

In the two previous sessions of 
this trial, we have been presented 
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‘with an interesting array of evi- 
dence, tending to prove on the one 
hand that Fee-Splitting is right 
and should be allowed to go his 
way, and on the other hand that 
Fee-Splitting is wrong and should 
be shot at sunrise. 

Colonel Integrity has presented 


an exceptionally fair and equit-- 


able case for the prosecution, and 
Fair-Play, Esq., has upheld the 
defense in a highly competent 
manner. The Court congratu- 
lates both sides. 

For a review of the case, jury- 
men-readers may refer to their 
October and November numbers 
of MEDICAL ECONOMICS. 

And now we come to the final 
consideration of the case. In spite 
of the fact that the Grand Jury 
did not reach a unanimous ver- 
dict, the Court feels that its own 
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Fee-Splitting has been 

called vicious; but many 

a sweet-tempered child 

has become vicious from 

abuse. 
UU 


decision should be guided to a 
great extent by the sentiments of 
individual jurors. 

Before judging the prisoner, 
Fee-Splitting, guilty or not-guilty 
therefore, the Court will review 
certain extracts from the Jury’s 
discussion, although because of 
the great prolixity of said discus- 
sion, it is manifestly impossible 
to review all of it. 


PUBLIC DOESN’T CARE 
He we have the thoughts 

of an Illinois physician, rep- 
resenting a sort of intermediate 
stand: 

“The general public is not much 
interested in medical ethics either 
as applied to fee-splitting or 
anything else. The -thing that 
interests the average person is 
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the amount he will have to pay. 
If he is convinced that fee-split- 
ting would not result in any in- 
creased cost to him, he would not 
care one way or the other. 

“IT have never been a party to 
fee-splitting at any time in my 
practice of nearly 32 years, but I 
see no real objection to it, pro- 
vided it does not result in any in- 
creased expense to the patient 
and provided that a competent 
surgeon is employed.” 

BEST MAN GETS MY CASES 
MUCH firmer stand is taken 
by this Wisconsin practi- 
tioner: 

“TI vote FOR Fee-Splitting. 

“My reasons: First—Who is 
raising all the dust about the 
matter anyway? Is it the pati- 


ent? No. Is it the general prac- 
titioner? No. Is it the surgeon? 
Don’t ask. 


“T have taken patients to sur- 
geons who ‘split’ and to those who 
won’t, and the proportion of sat- 
isfied patients has been just as 
great with the ‘split’ as with the 
‘non-split,’ for I am, like most of 
the general practitioners, honest 
enough to take my patients to the 
one whom I believe can properly 
handle the case, split or no split. 

“We cannot make a_ direct 
charge to the patient for what we 
deem our services are worth, 
when they have a big surgeon’s 
bill to pay, and yet when the pati- 
ents have known that we received 
a share of the surgeon’s fee, they 
have made no complaint what- 
ever, and seemed to take it as a 
matter of course. 

“All of which brings me to the 
conclusion that with more univer- 
sal fee-splitting there would be 
better surgery and, as the ones 
who are stirring up this contro- 
versy claim they are looking to 
the patient’s good rather than to 
their own pocketbook, I offer this 
to them for the good of humanity 
in general. 

“My reason for this contention 
is that I know of men doing 
‘bum’ surgery who would never 
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have bluffed through some of the 
work they have done had they 
been able to take their patients 
to competent men and received a 
fair division of the fee. 

“Personally, if it be about an 
even break as to benefits derived 
(by the patient) I will favor the 
man who is HONEST enough to 
let the general practitioner have 
his share, though, as previously 
stated, if the non-splitting man 
can offer better results then he 
gets my cases. I do not hold fee- 
splitting, of itself, as a criterion 
of ability.” 


NO GENTLEMAN SPLITS FEES 


0 Nya beg! opposite stand 
is taken by a California 
doctor, who writes the following 
opinion: 

“T have practiced for quite a 
number of years in both the East 
and the West and have known 
intimately more than a thousand 
physicians. I have never known 
a fee-splitter or a_ split-taker 
whom I consider a fine type of 
gentleman in the profession. I 
have never had that type of man 
offer or ask a fee-split. Fee-split- 
ters are not the type of men I 
would send my best friend to, in 
all frankness. 

“Fee-splitting dulls judgment 
and conscience. No doubt some 
feel they have done more than 
the surgeon when they have made 
the diagnosis. Perhaps so, though 
they run little risk of mal-prac- 
tice suits if mistaken, and if they 
live in the country can have a 
happy time at a fraction of the 
overhead of the surgeon who 
must be in the big centre. 

“What about the other way 
round? Suppose a surgeon has 
a patient who is moving to the 
country with his family and is 
asked to name a general man 
who is reliable. He does so and 
the doctor has that family for 
twenty years with their varied 
ills. Must he send the surgeon 
& percentage of his receipts each 
oo But he would never have 

them if the surgeon had 
hever named him? 
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“No, medicine is an art and the 
artist loses his cunning when he 
places the fee first. Foolish and 
impractical if you please, but 
true. You cannot often safely 
place the life of your wife or 
child or best loved friend in the 
hands of the fee-splitter. How 
then can you deal justly with the 
rest of your patients?” 


LIKE CLOSED SHOP IN INDUSTRY 


st all is very confusing to 
the Court. Nevertheless the 
Court is trying hard to keep both 
elbows on the bench of justice. So 
we read on: 


“T am casting my vote for the 
defendant, Old Man Fee-Split- 
ting. 

“T have never accepted a split 
fee and have never personally 
known of a surgeon that would 
split anything. 
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If NO surgeon split fees, 
post-graduate clinics 
would be fuller. 
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“I believe, however, that fee 
splitting would work for greater 
cooperation between the medical 
man and the surgeon. Certain- 
ly it would lessen the temptation 
of the casual operator to do 
much surgery that would be bet- 
ter done by the exclusive sur- 
geon. 

“The charge that the less effi- 
cient sugeon would get the work 
by offering a larger commission 
is not well grounded. The gen- 
eral practitioner is answerable to 
his patients and if he reeommends 
an inferior surgeon, the inferior 
results will only work to his own 
discredit. 

“The opposition to fee split- 
ting looks to me too much like 
closed shop in industry.” 

(Turn to Page 52) 
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Dr. Jeckyl and Mr. Hyde, Motorists 


AS THE average automobile driver a dual personal- 
H ity? 

The other day I was motoring along a prominent New 
Jersey boulevard, in a sort of Dr. Jeckyl mood, thinking 
pleasant thoughts and holding grudge against no man. 

Suddenly from out of a blind street, there yelped a 
flea-bitten flivver, driven at top speed by a rough looking 
son of the Near East. As I cut sharply to the left, just 
missing three or four oncoming cars, this obvious mistake 
on the part of the Immigration Bureau added insult to 
near-injury by derisively twiddling his fingers at the end 
of his nose. 

And as that apache shot out of sight, my Dr. Jeckyl 
mood vanished. Mayhem, even murder, was in my heart. 
For the rest of the trip, a veritable Mr. Hyde sat at my 
steering wheel! 

There is nothing like automobile driving to bring out 
the uglier side of our natures. 

But the man who spends a good part of his day pilot- 
ing a car to the call of his patients, can’t afford to arrive 
beside the sickbed full of the venom of a Mr. Hyde. It 
isn’t good for him, and it isn’t good for his patients. - 

I motor nearly 35 miles a day going to and from my 
office and home. It was my expectation that some of my 
solid thinking would be carried on during these morning 
and afternoon rides. 

Instead, I find myself growling inwardly when an 
over-cautious driver holds me back, snarling at the jay- 
walker who picks the middle of my path to hold a siesta, 
and positively bellowing silent curses at the trucks that 
go lumbering within an inch or two of my left fender. 

Once in traffic, I am no longer a mild-mannered Epis- 
copal vestryman. Mr. Hyde never felt meaner toward his 
fellow-men. 
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A dozen times during the trip I perform a mental as- 
sault and battery upon some other motormaniac. 

What I should do, what all of us should do, is to drive 
serenely through it all, repeating over and over “Love thy 
neighbor (grrrrr) ; Love thy neighbor (grrrr)!” Try this 
on your next call! 

A “traffic temper” is about the hardest of all tempers 
to control, but control it we must. Learning to be brother- 
ly Dr. Jeckyls inside as well as outside of our automobiles 
is excellent training for the disposition. S 

















In the Gardens of the Retiro, in Madrid, stands this 
recently unveiled monument to the sage Cajal, remem- 
bered for his work in histology. 
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Legitimate Publicity for the 
Profession — 


II 
By Wilbur F. Thomson, M. D: 


Publicity Committee, Jefferson County (Texas) Medical Society 


N MEDICAL Economics of May, 
1926, we told of the educa- 


tional campaign, conducted 
under the direction of a pub- 
licity committee 


tributed to the cost of the cam- 
paign have expressed themselves 
as being in sympathy with the 
policy pursued and well pleased 

with the results 








from the Jefferson 
Gounty (Texas) 
Medical Society, 
and financed by 
voluntary contri- 
butions from indi- 
vidual physicians. 
We told how the 
sixty inch space, 
purchased in two 
daily papers, was 
filled each week 
with informative 
matter on medical 
topics of timely 
interest. 

The combined 
circulation of the 
two papers was 
approximately 
50,000, reaching, 
it was estimated, 
150,000 readers. 
There were 52 of 
the advertise- 
ments — 3,120 
inches of space— 
that cost $3,900. 


The now famous Sunkist 
Fruit campaign came close 
to extinction at the end of 
the first year. But it kept 
on, and today who can say 


- how many cases of rickets 


have been avoided because of 
at? 

Association advertising is 
perhaps the most difficult of 
all projects to keep under 
way. The results are so in- 
tangible, and yet may be so 
important! 


The Jefferson County Cam- 
paign has apparently ended. 
Dr. Thomson’s article tells 
something of the tangible re- 
sults. The intangible results 
are more difficult to trace, 
but they are there! Here is 
hoping the Society will con- 
tinue its good work some day. 








thus far obtained. 

To feduce the 
net results of in- 
formative adver- 
tising to figures is 
difficult if not im- 
possible. Favor- 
able or unfavor- 
able, the number 
of comments by 
lay readers is the 
only indication by 
which one may 
judge whether or 
not the advertise- 
ments have “gone 
over’’. There 
‘were many favor- 
able comments on 
the Jefferson 
County Cam- 
paign. Only one 
brick was thrown 
—(at our adver- 
tisement on small- 

ox)—but it 
didn’t hit anyone. 

Though some of 





The campaign came to a close on 
September 1, 1926. 


HERE are those among us 

who are sincere in the belief 
that the money spent was money 
wasted. There are those who be- 
lieve that we should have em- 
ployed the entire space for the 
specific purpose of stimulating 
more interest in the financial 
side of the doctor’s practice. But 


the majority of those who con- 


the advertisements, notably those 
on “Hay Fever,” “Asthma,” “Mad 
Dog!” “Baby on Vacation” and 
“Tampering With Typhoid” 
scored many direct hits as “pati- 
ent getters,” the object of the cam- 
paign was primarily educational 
and designed to promote a better 
understanding between the public 
and the medical profession. No 
immediately tangible results were, 
or could be, expected. 

To determine how business and 
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Correct method of treating Acne. Note the 
= protection given to eyes. In the panel, the 
ALPINE SUN LAMP used in the treatment, 








Suggested Technique for the Treatment of Acne: 
Protect eyes and eyelids of patient. See that hair is 
brushed back, so that rays can reach edge of scalp. Ex- 
pose each side of face, administering a third degree 
erythema. Repeat two or three times as old reaction 
subsides, 


UARTZ LIGHT THERAPY is conceded by many 
eminent dermatologists to be one of the most 
resultful modalities in the treatment of Acne. Entirely 
safe, the rapid improvement under ultraviolet radiation 
is gratifying to patient and doctor. 


The ALPINE SUN Lamp, with its ample range and famous 
burner, enables the physician to treat this and other skin 
conditions with utmost effect. 


HANOVIA CHEMICAL & MFG. CO. 
Chestnut St. & N. J. R. R. Ave., Newark, N. J. 





HANOVIA CHEMICAL & MFG. CO.,Chestnut St. & N. J. R.R. Ave., Newark, N. J. 


Gentlemen: Kindly send me the available literature on the application of quartz light | 
therapy to diseases of the skin 
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eS From New York to Plymouth, Havre and London 
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Dont "Stay “at Home 


(YOUR opportunity is de for Cunard has brought 
leisurely, comfortable travel within the means of all. 
The New 
CUNARD CABIN and TOURIST 
THIRD CABIN SERVICE 


—the only weekly service of its kind on the Atlantic—makes a trip 
to Europe before mid-June or after mid-July especially attractive. 
There is no travel rush abroad; museums, art galleries, also trains ) 
and hotels are uncrowded, permitting quiet study and repose 
at moderate expense. 

Four superb oil-burning Cunarders are in this service; they are 
fast, exceedingly comfortable, and go direct from dock to dock 
both east and west. 





Cabin Round Trip - - $290 up 
Tourist Third Cabin Round Trip - $170 to $190 


Sailing schedules and full information upon request to your local agent or 


CUNARD ' 
and ANCHOR Lines 
25 Broadway, New York 


Adanta Baltimore Boston Chicago Cleveland Detroit Minneapolis 
* NewOrleans’ - Philadelphia Recbensh Portland, Me. St. Louis 
San Francisco _ Seattle Washington 
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professional men reacted to this 
somewhat unusual undertaking on 
the part of physicians, a letter, 
asking the direct question, was 
addressed to a number of them. 
Here are excerpts from a number 
of their replies: 


**T am sure this form of adver- 
tising has appealed to our people 
as a great number of them have 
taken sufiicient note of the items 
to comment on them to me from 
time to time. Anything that tends 
to prevent disease is a most con- 
structive movement and I heartily 
commend your work in this re- 





spect.’’ 
T. S. Reed, Jr., 
T. & Reed Grocery Co. 
*‘For some time past I have 


been noticing the informative ad- 
vertisements which have been con- 
ducted by the local physicians and 
I desire to compliment the medical 
fraternity on the idea of giving to 
the public the decidedly beneficial 
information contained in the mes- 
sages that have appeared from time 
to time. I believe they are as care- 
fully read, if not even more so, 
than any other form of advertis- 
ing appearing in the papers.’’ 

P. B. Doty, President, 

First National Bank. 





**T wish to take this method of 
expressing our appreciation for 
your helpful health articles which 
appeared in your plant magazine 
the (MAGPETCO). Before going 
on their vacations, several of our 
employes secured the typhoid im- 
munization, which is, I believe, to 
be attributed in a great measure 
to your article headed ‘Tampering 
With Typhoid’, which appeared in 
the June issue of our magazine.’’ 

L. B. Gough, Associate Editor, 
MAGPETCO. 
Note: (‘‘'MAGPETCO’’ is the 
plant magazine of the Magnolia 
Petroleum Company. Several of 
our advertisements were reproduced 
in this publication.) 





‘‘T think the physicians are 
rendering the public a great serv- 
ice in publishing the information 
contained in the ‘advertisements’. 
They will serve, I am sure, to give 
the public valuable information in 
regard to matters of health. This 
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is directly in line with one of the 
principal objectives of modern edu- 
cation and I do not know of any- 
thing that the physicians could 
better do by way of directing the 
minds of the people to matters of 
health than by continuing to pub- 
lish such information as has been 
recently appearing in the adver- 
tising columns of the Beaumont 
enterprise—(and Journal). 

As I see it, advertisements are 
a valuable contribution to health 
education and I trust that they will 
be continued. You are helping the 
schools to carry out their health 
program.’’ 

E. C. Me Donald, Principal 


Beaumont High School. 





DITOR’S note: It would be in- 

teresting to know the actual 
statistics of visits to physicians 
before and after this campaign. 
Such statistics, of course, could 
only be compiled from carefully 
kept records of each physician’s 
practice, showing the actual dif- 
ference in number of patients 
seen, the classification of these 
patients, and their complaints. 


These figures would do more 
than justify any selfish motive, 
even if such a motive should be 
presumed. They would show to 
what extent the people in this 
region had benefited in better 
health conditions. 

Even the ordinary kinds of 
truthful advertising benefit the 
reader, on the whole, more than 
the advertiser. But when the 
medical society uses this greatest- 
of-all influence, advertising, to ex- 
press itself, the man in the street 
is overwhelmingly the gainer. 

MEDICAL Economics thanks Dr. 
Thomson for his articles on this 
remarkable project. We are sorry 
the campaign came to a close, but 
we are sure it will not be a per- 
manent close. We are sure this 
project is only the beginning of 
many long strides. . 
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All good advertising serves, but intelligent advertising by 
a medical group is a positive blessing to humanity 
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Turning Back 2000 Years 
in Rome and Naples 


The 1927 MEDICAL Economics Tour of Europe spends a number of 


days in Naples and Rome, where more history is compressed 
to the square foot than in any other region on earth 








Pompeii 


RAVELERS who visit 

Naples for the first time 

never fail to follow a certain 
peculiar custom. 

Whether they approach by land 
or water, and whether the time 
be midday or midnight, or meal- 
time or bedtime, they can invari- 
ably be observed to undergo a 
series of strange and uncanny 
contortions of the upper torso. 
In the midst of these tormented 
writhings and twistings, they will 
suddenly utter a hoarse, throaty 
ejaculat.on and spring into a 
board-like rigidity from which 
they can not be moved for sev- 
eral minutes. 

The explanation of this phe- 
nomenon is surprisingly simple. 
Everyone is on tip-toes, craning 
necks, peering into the sky this 
way and that, and generally go- 
ing through a ritual of spine- 
wracking contortions, striving 
to get their first glimpse of 
Vesuvius. 

When the volcano is finally 
sighted, there is a common ex- 





clamation, and then absolute still- 
ness for some few moments. 

There is in fact something 
fascinating about gazing for the 
first time upon the mound that 
has destroyed whole cities, and 
still smokes on so complacently. 

This fascination continues in 
full strength the next day, all 
during the ride by electric rail- 
way through sweeping vineyards, 
across gorges of black, rocky 
lava, to the station where we 
take the funicular. 

Then a thrilling ascent, steeper 
and steeper, ashes and lava 
jumbled together in hard, turbu- 
lent masses, the Bay of Naples 
spread out in a profound, dotted 
blue, and at last we come to the 
very edge of the crater. 

The present cone is perhaps 
half a mile in diameter, and 
smaller cones within this crater 
spout glowing rocks and belch 
forth sulphurous smoke. A few 
minutes is plenty to see it all, 
especially if the wind blows from 
the opposite side. 
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THE EMPTY STREETS OF POMPEII 


NOTHER hour on the elec- 

tric railway brings us to 
Pompeii. In walking through the 
lonely streets of Pompeii, it is 
hard to get away from the feeling 
that one is trespassing. The 
homes, the bake-shops, the gar- 
dens and courts seem to be ready 
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to spring into life at any minute, 
giving away the intruder. 

Yet the deserted city remains 
deserted. The only signs that 
life once existed here are the per- 
fectly preserved bodies in the 
museum, and the gayly colored 
advertisements that still flaunt 
their messages from the walls. 


fs 


as 


ssa 


Amalfi, on the Gulf of Naples 
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GHOSTLY AVENUES 


HE narrow paved streets 

hold ruts worn inches deep 
into the solid rock by centuries of 
passing chariot wheels. 

Back in Naples, a new region 
of interest opens up. The mas- 
sive arcade is a mecca for shop- 
pers. The museum is a paradise 
for lovers of art and history. In 
the evening there is the opera. 

But all this is merely prepara- 
tory to Rome. 

From the time that the train 
rushes down out of the hills past 
the serpentine Claudian aqueduct, 
until the hour of departure, Rome 
enthralls. 

HISTORY BY THE SQUARE FOOT 
O catalog a few of the items 
we shall visit: 

The catacombs, burying place 
of the persecuted Christians, 
where two monks guide one deep 
underground, through  endless_ 
passages, talking in whispers, and 
lighting the way by wavering 
candles. 

The Appian Way, whose pave- 
ments were trod by the Caesars. 
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The Colosseum, once ringing 
with the shouts of emperors at 
gladiatorial sports. 

The Vatican and St. Peter’s, 
center of a great influence. 

The Roman Forum, monument 
to past civilizations, and with 
more history to the square foot 
than any other spot in the known 
world. 

The Palatine Hill, several more 
acres of concentrated ancient 
history, with red poppies grow- 
ing out of the ruins of palaces. 


IN THE MOULD OF ETERNITY 
UT this is not even a parti- 
ally complete list of Rome’s 
sightseeing. 


According to one author: 


“Rome excels and rules supreme 
by her intrinsic worth and splen- 
dor; as the centuries roll by, she 
has constantly renewed herself, 
passing from pagan civilization 
to the civilization of Christianity, 
each of which has left behind 
indelible marks, miracles of ele- 
gance and of artistic vigor. Rome 


(Turn to Page 60) 











You Can Decrease the Dose 


after a reasonable time, you can not only gradually reduce 








Wieie other laxative can you prescribe and feel sure that, 


the dose, but in most instances stop its use entirely? 


You may have some favorite preparation that will permit the fore- 
going occasionally but with Agarol you may count on doing this in 
the average case of constipation with surprising regularity. 


Clinical experience has shown that Agarol restores the “inherent,” 
or physiologic, powers of the bowel to a point where it can perform 
its functions naturally without requiring the aid of continued 
medication. 


AGAROL, the original Mineral 
Oil—Agar-Agar Emulsion, has 
these special advantages: 
Perfect emulsification; stabil- 
ity; pleasant taste without arti- 
ficial flavoring. Freedom from 
sugar, alkalies and alcohol; no 
contraindications; no oil leak- 





A GENEROUS TRIAL QUANTITY FREE 
UPON REQUEST 
age. Ae . WM. R. WARNER & Co., Inc. 
No griping or pain; no Manufacturing Pharmaceutists since 1856 


Nausea or gastric disturbances; 
‘not habit forming. 


113-123 West 18th St., New York 















New Shapes in the Sky 





A Series on Medical Arts Building 


IV 
New Orleans 
By George Tichenor 


EW ORLEANS has for 
N many years unsuccessfully 
attempted to maintain an 


exclusive medical co-operative 


Orleans the strictly co-operative 
medical building does not work, 
The doctors don’t seem to organ- 
ize well and most of them would 








building, accord- rather pay rent 

ing to bao Marion than be bothered 
egendre. i i 
The nearest HIS is Number Four of a with the details 


approach has 
been the Medical 
Building on Bar- 
onne Street near 
Canal, and the 
Physicians and 
Surgeons Build- 
ing opposite the 
Touro Infimary. 
The Medical 
Building, built in 
1897 and operated 
since 1923 by the 
Medical Building 
Realty Company, 
Inc., contains 
ninety offices, 
eighty of which 
are rented by 
physicians andthe 
rest to dentists. 
Mr. Legendre, 
who has a control- 
ling interest in 
the company, is 
building superin- 
tendent and pro- 


series of articles dealing 
with the development of phy- 
sician’s cooperative buildings 
in the United States. 


Many things have been 
learned in these projects, 
things which should have 


valuable influence on future 
development. 


The stories of the Medical 
Arts Building in San An- 
tonio, Baltimore, and Knox- 
ville, which have already 
appeared in MEDICAL Eco- 
NOMICS, contained a goodly 
number of suggestions for 
the community that visualizes 
a “New Shape in the Sky’. 


More will appear. And 
MEDICAL ECONOMICS will al- 
ways be glad to have any 
such activity called to its 
attention. 








of managing a 
building. There is 
only one doctor in 
this building who 
owns stock in the 
Medical Realty 
Company. 

“Still this is a 
co-operative build- 
ing in the sense 
that doctors find 
it advantageous to 
have offices to- 
gether and help 
one another. When 
one doctor _ finds 
that his patient is 
in need of special 
advice it is easy 
for him to refer 
to another physi- 
cian in the same 
building. The ar- 
rangement saves 
time and enables 
the doctors easily 
to be in confer- 








prietor of the Legendre pharmacy 
on the ground floor of the building. 
“By our arrangement, the 
building is devoted exclusively to 
doctors,” said Mr. Legendre. 
“They rent offices in the ordinary 
manner and our pharmacy is 
convenient to fill their prescrip- 
tions and other needs. 
“We have found that in New 


ence with one another.” 

The Physicians and Surgeons 
Building has been in operation 
for several years and is run on 
a similar plan to the Medical 
Building. C. C. Herbert operates 
a drug store on the ground floor 
and is building superintendent. 
The easy access to the Touro In- 
firmary across the. street has 
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created an extensive demand for 


offices. The 
floors with about five thousand 
square feet of office space. The 
Ewing and Williams 


Duluth, 


Company are owners. 


building has five 


At the present time these seem 
to be the only New Orleans 
buildings devoted exclusively to 


doctors. 
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Medigram NO. 4 


A business man doesn’t 
have to rush, but likes 
to; a physician doesn’t 
like to rush, but has to. 
Query: Who arrives first 
and why? 
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Starch-Free 
FOODS 
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Are easily 


Prepared 










Self-rising 














Council accepted 

Month’s supply of thirty boxes $4.85 
LISTER BROS., Inc. 

New York City 


made from 


Casein 








Dietetic Flour 






















““ STORM “= 
Binder and 
Abdominal Supporter 





Lifts and Holds 


For Ptosis, Hernia, Pregnancy, 
Obesity, Relaxed Sacro-Iliac Ar- 
ticulations, Floating Kidney, 
High and Low Operations,—for 
any condition calling for abdom- 
inal support. 


Every Storm Supporter is 
made to order, a doctor’s work 
for doctors. 


Supporter is made and mailed 
within 24 hours after order 
is received in this office. 


We will gladly send descrip- 
tive literature and samples of 
materials with full informa- 
tion as to results attainable, 
with order blanks explaining 
measurements. 


Katherine L. Horm, M.D. 
Originator, Owner and Maker 
1701 Diamond St., Philadelphia 
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HE new year opens with 
good prospects for the con- 
tinuance of prosperity .The 
year 1926 was one of the most 
prosperous in’ the 
history of the 
country, but it ««\ 
closed without 


pO THEE WED » 2 given 


Oise 


A monthly review for the guidance of physician-investors 


for commodities has not been at 
the expense of the wage earning 
class, but of advantage to it, for 
the effect is to increase the pur- 

chasing power of 
wage. 
Employment has 
been _ practically 
full during the 
past year, and 





signs of either 
price or credit in- 
flation. 

The 


level for commod- 
ity prices, as com- 
puted by govern- 
ment agencies is 
approximately six 
per cent lower 
than it was a 


A closer union between the 
average sign and the ?-mark would 
save many a broken bank- 
book. The Financial Editor 
will give an impartial an- 
swer to any inquiry on im- 
vestments (except, of course, 
purely speculative issues.) 


with prices tend- 
ing downward the 
same wages 
would buy an in- 
creasing quantity 
of commodities. 
Financial condi- 
tions continue 
favorable to in- 





year ago; fur- 

thermore, of the nine general 
commodity groups, only one—fuel 
—shows an increase, and this is 
largely attributable to the British 
coal strike, which has caused un- 
usual exports of coal from this 
country in recent months. 

This general, but for the most 
part moderate, decline of prices 
in the face of the largest move- 
ment of commodities ever known 
indicates that the heavy pur- 
chases have not been for stock, 
but for current consumption. It 
seems to be the general consensus 
of opinion that trade is in healthy 
condition. 

Business profits as indicated by 
corporation reports, have been 
better than in the preceding year, 
despite the fact that the trend 
for commodity prices has been 
downward. This is accounted for 
by the economies resulting from 
a larger volume of business and 
the downward trend of prices is 
the natural result of increased 
production and lower costs. 

The falling off in the price level 





dustry. Capital is 
accumulating rapidly throughout 
the country, and this capital is 
seeking investment, with the re- 
sult that not only are new sup- 
plies available for new enter- 
prises, but long term rates are 
falling and lowering the charges 
upon a great mass of outstanding 
obligations. It has recently been 
computed by Dow, Jones & Co., 
that bonds called for payment in 
1926 in advance of maturity have 
aggregated $816,000,000, which 
compares with $812,000,000 called 
in 1926, the previous record year. 
These figures show that the high 
rate bonds since the war are being 
rapidly paid off and retired and 
business ridding itself of the bur- 
den of these high rate obligations. 

In the light of the plethora of 
capital seeking investment at this 
time, the indications are that.re- 
funding operations on a large 
scale will continue during the 
year 1927. Under the circum- 
stances, therefore, the doctor 
will do well to purchase at their 
present selling levels (even 
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though they may seem high) long 
term non-callable bonds and pre- 
ferred stocks. 





Financial Questions and 
Answers 


Foreign Bonds 
UESTION: In view of the 
high yields obtainable on 

foreign bonds in comparison with 
those received currently on domes- 
tic issues, I would appreciate your 
suggesting a number of the bet- 
ter regarded issues of Foreign 
Governments. I am not inter- 
ested in the securities of coun- 
tries where political and other de- 
velopments are likely to affect ad- 
versely the market value of such 
issues. Perhaps there are no such 
bonds. At any rate I should not 
care to make an investment in 
speculative foreign bonds.—N.J. 


NSWER: Due to the fact 

that the obligations of for- 
eign governments are for the 
most part dependent solely upon 
the good faith of the issuing na- 
tion, the question as to which is- 
sues are the more conservative is 
largely a matter of personal opin- 
ion. However, in the opinion of 
the writer, some issues are of a 
more assured type than others, 
due principally to the stability of 
political, economic and other con- 
ditions within the country offering 
the bonds. The issues which are 
submitted below are of the type 
which tend to follow the trend of 
domestic money rates in distinc- 
tion to many other foreign bonds 
whose market quotations are pri- 
marily affected by political and 
other internal developments: 
Commonwealth of Australia 5s, 
1955, selling currently at about 
99%, at which price they yield 
about 5.00% ; City of Copenhagen 
S.F. 54s, 1944, selling currently 
at about 9912, at which price they 
yield about 5.52%; Dutch East 
Indies Ext. 544s, 1953, selling cur- 
rently at about 101%, at which 
price they yield about 5.52%; 
Kingdom of Norway External 6s, 
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Only 2% Are Able 
To Invest Wisely 


H. S. Heubner of the 
Wharton School of Com- 
merce and Finance recently 
declared that probably not 
more than 2% of adults are 
equipped, either by train- 
ing or temperament, with 
the ability to select their 
investments wisely. He 
said most people are in- 
clined to be _ speculative, 
and that many have a pro- 
clivity to cast their lot “with 
the greatest specialists of 
today, the gold-brickers.” 


Send for booklet 


“An Investor’s Catechism” 


This booklet answers 
seventy-four investment 
questions. It will be sent 
you without cost. Fill out 
the coupon below and mail. 


Send me booklet T.1.-472 
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Address 


LAWYERS MORTGAGE (CO 


R. M. HURD, President 


Capital and Surplus $16,000,000 
56 Nassau St., New York 
184 Montague 8t., Brooklyn 
Jamaica Mt. Vernon 
No Loss to Any Investor in Our 
34 Years of Operation and We 
Guarantee There Never Shall Be 
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For this Clinical Test 


We wish to send, free of charge, to every physician 
who will register, sufficient ANACIN TABLETS 
(bottles of 100) to give the product a clinical. test 
over an extended period. 


















Is your preferred febrifuge, antipyretic, and anal- 
gesic - an ideal combination of para-acetphenetid- 
in, acetylsalicylic acid, caffein and quinine, in the 
proportions of your favorite prescription. 


The clinical test in your practice is 
the real proof. 
Mail this coupon today. 


THE ANACIN COMPANY 
CHICAGO 


The Anacin Company, 
30 East Kinzie St., Chicago. 


Gentlemen: Please register my name to receive, without obligation 


ANACIN TABLETS (bottles of 100) to make a full clinical test. 
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1952 (callable in 1932 at 100), assets and earnings and are of the 
selling currently at about 102, at type specified by you, i.e., in that 
which price they yield about’ they are non-callable or else sell- 
5.85%; State of Queensland Ex- ing substantially below their re- 
ternal 6s, 1947 (non-callable), deemable prices: American Car & 
selling currently at about 105, at Foundry, 7% preferred, selling 
which price they yield about currently at about 129 to yield 


5.60%. about 5.438% (non-callable); U.S. 
, Steel Corporation, 7% preferred, 
Attractive Preferred Stocks selling currently at about 130, to 


UESTION: Due to the fact yield about 5.37% (non-callable) ; 
that dividends received from por gp Pose ee = 
ferred stocks are not subject fred, selling currently a u 
Py the normal Federal income tax, 713%, to yield about 5.57% (call- 
I would appreciate your sending able at 106); Columbia Gas & 
me a list of sound industrial and Electric, 6% preferred, selling 
public utility preferred stocks. In at about 101, to yield about 
view of the fact that so many is- 5.90% (callable at 110); Public 
sues of preferred stocks have been Service Electric & Gas Co., 6% 
called in the last year, I am es- Preferred, selling currently at 
pecially interested in those issues bout 102, to yield about 5.838% 
which are, either not callable or (callable after 1929 at 110). In 
else are selling substantially be- contemplating an investment in 
low their call prices —H.K. any of the foregoing preferred 
. : _stocks, you might perhaps con- 
NSWER: According to all “sider that their investment merit 
available information the varies roughly in the inverse ra- 
following preferred stock issues tion to the yields which they re- 
are exceedingly well protected by turn. 
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FIFTY-FIFTY ON “CONTRIBUTIONS” 
Reported by Lawyer Hayward 


¢67'M going to lose my home When X returned in the spring 
I next week unless I can raise the doctor took the note to his 
$500. The bank’ll let me have lawyer and explained the situa- 
that much money if I’ll get two tion. 
> good business men to endorse my “I don’t suppose I can do any 
note. Mr. X will endorse for one, more than X could if the situa- 
if you’ll be the second,” the pa- tion had been reversed and he’d 
tient suggested. had to pay in full, for we’re both 
“Endorsing accommodation notes joint endorsers, but I thought I’d 
is the poorest form of business. like to know where I stood before 
but I can’t see a man turned out marking it off as a dead loss,” 
in the street if I can help him,” the doctor explained. 


the doctor agreed. The note was “If I were you, I’d sue X for 
duly arranged, and the bank ad- contribution,” the lawyer sug- 
vanced the money. gested,” at least, if there was any 


When the note fell due the pa- understanding between you and 
tient was in no position to pay, X that you were to be joint sure- 
and later on found his way into ties on the note.” 
bankruptcy. X was spending the “There was that understanding, 
winter in California, and the doc- ll right, but the last contribu- 
ter had to pay the note in full. tion I made was to the Y.M.C.A. 
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Gentility 
in 
Laxatives 


finds its best expression in Feen- 
a-mint, the Chewing Laxative that 
contains Phenolphthalein (yellow), 
a drug approved by physicians 
and the only medicinal agent in 
this preparation. This drug is 
most effective when thoroughly 
masticated. Feen-a-mint’s chew- 
ing gum form assures this pro- 
cess. Professional opinion has 
been quick to seize upon the 
utilities of Feen-a-mint because 
of its unusual combination of 
virtues. 

This has been expressed by the 
thousands of responses we have 
received to our offer to provide 
any practitioner of medicine with 
a generous supply for either home 
or clinical use. 
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een-a-mil 
The Chewing 
LAXATIVE 


has a particular usefulness for 
the doctor aside from its reli- 
ability as a medicament. That 
usefulness lies in its form. 





Possessing all the attractiveness 
of a chewing gum, Feen-a-mint is 
readily accepted by juveniles and 
that class among their elders who 
are disposed to object to most 


forms of laxative medication, 
however great the need of their 
use. 


A supply of Feen-a-mint should 
be a part of every physician’s 
therapeutic armamentarium. Your 
supply is ready for you, Doctor, 
if you will make request on pre- 
scription blank or professional 
letter-head. There is no charge 
for this courtesy. Please address 


MEDICAL DIVISION 


HEALTH PRODUCTS 
CORPORATION 


113 No. 13th St., Newark, N. J. 
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and there was no money in it for 
me,” replied the doctor. 

“ ‘Contribution’ in law is a diff- 
erent proposition, and the idea is 
that if there are several cosure- 
ties for the same debt, and one 
surety pays it in full, he can col- 
lect from each of the other sure- 
ties proportionate shares of the 
amount so paid,” the lawyer ex- 
plained. 

“So, according to that, I can 
sue X for half of the note?” 

“That’s the law.” 

“Well, go ahead and sue as fast 
as you like,” the doctor ordered. 
X stood trial, and proved that the 
note had not been presented and 
no notice of dishonor had been 
given to X as required by daw. 

“That relieves us from any 
liability that might have attached 
if there had been proper protest 
and notice of dishonor,” X’s law- 
yer contended. 

“That looks bad for us,” the 
doctor whispered. 

“Wait and see what the court 
says,” his lawyer suggested. 


THE COURT’S DECISION 


at fa is no merit in the de 
fendant’s claim; this action 
is not brought upon the note itself 
but is strictly a suit in equity, for 
reimbursement to the doctor for 
his payment of a joint liability. 
“If it were a suit between a 
third party, a holder for value in 
due course, and the _indorsers, 
then a different rule would pre 
vail; but as this is distinctly an 
equitable action, between co-in- 
dorsers only, to such action the 
provisions of the Negotiable In- 
struments Act have no applica- 
tion what ever, because no ques- 
tion concerning the negotiation of 
or liability upon commercial pa- 
per is involved,” said the court in 
ruling in the doctor’s favor, and 
this decision was upheld by the 
Colorado Supreme Court in the 
case of Owens vs. Greenlee re 
i in 188 Pacific Reporter 
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‘Past Due!” 





By Harry Botsford 


E NOW come to that 
\ \ ] phase of collecting where 
the medical man takes 


Uncle Sam into partnership—the 
collection letter. 

And before I go into detail 
about ways and means of using 
collection letters let me warn the 
reader against the use of stand- 
ardized, printed collection forms 
that are often sold and foisted on 
doctors and dentists. 

These forms may have some 
virtue for the retailer; but the 
doctor or the dentist who uses 
them is in the same boat with the 
alleged dopester who peddles a 
patent medicine as a cure-all. It 
isnt’ dignified, it isn’t ethical, and 
it isn’t common sense to use a 
cold printed form to bring money 
from a delinquent. 

Each letter should be written 
individually. I know this takes 
time, requires much attention. 
But there isn’t any royal or easy 
road to travel when you are out 
to get what is honestly due you. 
The individual letter gets atten- 
tion; it talks confidentially to the 
delinquent, and makes the debt a 
matter between friends. 

Almost every delinquent debtor 
on your books represents a special 
case, requiring individual atten- 
tion. And do not forget that not 
infrequently the debtor may be 
acting within his moral or legal 
rights in not paying his bill; he 
may have a logical, air-tight ex- 
cuse and if so your first letter 
should give him an opportunity 
to make the. explanation that 
should pave the way toa friendly 
and equitable adjustment of the 
matter involved. 

Speaking of the special case, is 
there any case on your books that 
is more annoying than that of the 
very wealthy client who neglects 
payment? You know the type! 
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Every doctor and dentist does. 
The patient has the money with 
which to liquidate the indebted- 
ness; he is perfectly satisfied as 
to the charges made and the ser- 
vice rendered, but a matter of a 
few hundred dollars is a subject 
which causes him no inconven- 
ience. There are so many other 
matters of more importance mak- 
ing a definite claim on his atten- 
tion. 

A downright request for the 
sum involved is seldom made, the 
physician naturally believing that 
such a request would offend the 
wealthy patient—-and who is 
there who can afford to offend 
such clients? And there you are! 
Usually the matter drags along 
from month to month. How are 
you going to get it? Are you go- 
ing to be able to get what is due 
you and at the same time retain 
the frie.dship and respect of the 
client? 


ERE’S how I used to collect 

such accounts for my clients 
— and the scheme invariably 
worked and my name never ap- 
peared at all. A letter of this 
type was sent out from the doc- 
tor’s office, bearing either his sig- 
nature or that of a clerical as- 
sistant: 

‘*Your account. according to my 
ledgers, now reaches a total of 
$330 and I am wondering if the 
total is correst. I am making 
ready for a change of bookkeeping 
systems and am going over my 
books carefully before I call in 
the bookkeeper I have engaged to 
make the transfers. I will appre- 
ciate it very much if you will drop 
me a line indicating whether or not 
the above sum is correct.’’ 
Invariably a check for the total 

resulted, usually accompanied 
with a friendly apology. The let- 
ter does not ask for the sum; it 
merely asks for a verification of 
the amount and the very fact that 
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a bookkeeping change is to be 
made, that an outsider is to be 
called in to make the transfers— 
well, the net of it all is that the 
debtor finds it as easy to write a 
check as to write a letter of veri- 
fication. Besides this letter draws 
their attention to the age of the 
account without definitely men- 
tioning that phase. And it re- 
tains the friendship and respect 
of the client—a very important 
item, believe me! 


HERE is another special case 

that always requires special 
attention and a highly personal- 
ized and tactful letter. I refer 
to the services rendered (usually 
office services) to a minor child 
of a responsible family. In par- 
ticular the boys and girls of 
the teen age are frequent offend- 
ers. They do not like the restric- 
tions that parental care might 
place upon them if they admitted 
at home that they are not feeling 
well or that they are suffering 
from some little ache or pain. 
Hence, they call at the office, re- 
ceive the attention and promise to 
pay the fees. Obviously, when 
the matter has run along for an 
unreasonable period, some action 
must be taken—and legally one 
cannot collect from a minor. What 
to do? Here’s the method used by 
one popular and shrewd physi- 
cian, and it is a letter that usu- 
aily brings prompt payment, too. 
This creditor usually sends the 
letter to the mother of the delin- 
quent, feeling that the delinquent 
would rather “have it out“ with 
Mother than with Dad who may 
be a bit rough and vehement 
about the matter. Here’s the let- 
ter: 

‘*Your son Henry has a consid- 
erable account with this office. We 
have had several promises of pay- 
ment from him but so far have not 
received a check—this carelessness 
on his part is only natural—he has 
not realized the position in which 
he has placed himself and we do 
not censure him in the least. As 
the total of our charges now reaches 
$23 we think it wise to call your 
attention to the matter. Will you 
not please call his attention to the 

oversi¢ht or advise us’ what to do? 
Thank you very much.’’ 
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I am informed that this letter 
seldom, if ever, fails to produce 
a check. Too it ‘meets with 
parental approval. 

Probably the most annoying ac- 
counts on the ledgers of the aver- 
age physician are those accounts 
that might be labelled “Install- 
ment Accounts.” These accounts 
represent perhaps. considerable 
portion of your clientele. They 
are accounts that are—or should 
be—slowly and surely being paid 
up in regular payments. When 
such obligations come into exis- 
tence it is well to have a definite 
understanding as to the size of 
the payments and the dates on 
which they are due—otherwise it 
is natural for the debtor to neg- 
lect them and it is difficult to col- 
lect because you cannot point out 
any definite and agreed upon time 
when certain payments should 
have been made. 

The whole secret of installment 
collecting lies in keeping the 
debtor in line, seeing that he or 
she either pays on the specified 
time or presents an air-tight and 
logical excuse for not paying. 
This isn’t being heartless; it’s 
simply business and often keeping 
the debtor everlastingly at it is 
the best thing in the world for 
the debtor. It instills in him or 
her the habit of punctuality, the 
habit of thrift and the habit of 
natural honesty. 


OR example, when the debtor 

has missed a couple of pay- 
ment-dates and you have not 
hear from him, shoot out this let- 
ter and see what happens: 


‘*Pwo installments now due! 

I am not getting nervous but I 
do know how much easier it is to 
clear up two installments than to 
have several past-due bills which 
one is neglecting. In order to help 
you not to fall behind in another 
regular payment I am going to 
make it easier for you and give 
you the satisfaction of knowing 
that you are paid to date. 

Mail the first past-due install- 
ment tomorrow—pay the second 
when the third one is due—which 
is next Friday. That will clear up 
things—I will look for your first 
remittance on or _ before the 
seventeenth.’’ 
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An Institution-- 
















Garry years of service to 
the drug trade in all 
its branches—research, 
manufacture, importation, 
distribution, ranks this 
organization as a national 


foundation. 


“e~> 


LEHN & FINK, Inc. 
PEBECO, Inc. LYSOL, Ine. 
A. S. HINDS CO. 


Divisions of 


LEHN & FINK PRODUCTS CO. 


BLOOMFIELD, New Jersey 
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If Nature Needed Cathartics 
She Would Secrete Them— 


When we studied anatomy we did not find any 
glands secreting purges, laxatives or cathartics. 

We found, instead, the liver and the pancreas, 
for Nature depends upon their secretions to regu- 
late the bowels and avoid constipation. 

When the secretions of these two glands are 
deficient or missing, constipation invariably sets 
in. To replace these important secretions with 
irritating cathartics is impossible. 

Tar better to employ Nature’s methods of evac- 
uating the bowels by calling on 


PANCROBILIN 


(Enzymes and hormones of bile and pancreas) 
Nature did not add a “Pancrobilin gland,” 
but Pancrobilin, being Nature’s very own 
product, is the one sure and true method 
of restoring the natural action of the 
bowels. 
Laboratories of 


REED & CARNICK 
JERSEY CITY,N.J.,U.S.A, 
Take Nature into partnership with 
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This letter usually brings in 
either the money or an excuse— 
more often the money. ; 

Here’s another very brief but 
pointed letter which has been used 
very successfully when several 
installments have been missed 
and when the debtor has failed 
to render an explanation: 

‘‘Tf convenient to you—can you 
drop in at the office and see me on 
the evening of the fifteenth! 
want to talk over your account 
which is now several installments 
in arrears. You want me to know 
what is the matter, don’t you?’’ 


Seldom indeed does the debtor 
show up on the evening of the 
fifteenth! But.a check or a pay- 
ment is there in his place, and 
after all, that is what the creditor 
desires. While the letter carries 
with it an imperative note, still 
there is nothing in it which might 
offend: It is a very resultful 
piece of collection correspondence. 


: A NOTHER special case on the 
Lx. books of every doctor is the 
one-call case. You make a house 
call and after the services are ren- 
dered there may be some reason 
why the fee can’t be paid. So 
you set down the information on 
your cards.and after billing the 
debtor once or twice you wonder 
if it will pay to try to collect it. 
Or shall you simply write the ac- 
count off the books. Collect it, 
by all means. Collect the account 
with a letter of this type—a 
friendly letter with a number of 
excellent points about it. It 
reads: 
‘IT enclose a memorandum of 


your account, which is now several 
weeks past due. Probably the fact 
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that the amount is so small is 
responsible for the fact that you 
overlooked, it. 

As these very small accounts 
are incurred for the convenience of 
my patients and do not permit of 
expense in the way of collecting 
I am writing to you personally. 
Please make out a check for the 
amount of the bill and send it to 
me immediately. 

Don’t bother about writing—I 
understand how these — oversights 
occur. Just pin your check to this 
letter and mail it to me in the en- 
closed, self-addressed and stamped 
envelope.’’ 


A letter of this type cannot 
arouse resentment; it succeeds 
largely because of the friendly at- 
titude maintained in the letter. 
The debtor may have been looking 
for a way in which to pay the 
bill and lacked a logical excuse for 
the delay, and here’s a letter that 
makes payment easy with no ex- 
cuses necessary. All the debtor 
has to do is pin the check or 
money to the letter, stick it in the 
addressed and stamped envelope, 
and the deed is done. This letter 
eliminates some of the mechanical 


difficulties that are minor ones— | 


but very often these very diffi- 
culties are the ones which prevent 
the payment of a small bill. 


The next article of this series | 


will deal with the more serious 
side of collecting — methods of 
handling the indifferent delin- 


quent—how to prod him into ac- | 


tion—how to jar him loose from 
his aloof cemplacence. In this 
business of collecting the iron 
hand must be used now and then, 
but the wise collector will clothe 
the iron hand in velvet—up to a 
certain point—and then it is time 
to take off the velvet. 


Se MMMM 


“In collecting, the iron hand must be used now and then 
—but the wise collector will clothe the iron 


hand in velvet!” 
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Efficient Lighting 
By Harriet Henderson 
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N redecorating two rooms of 

I an office suite indirect lights 
4 were put in. The rooms were 
| the same size, yet one appeared 
» to be very much better lighted 
than the other. 
The reason was_ simple, of 
' course. In the best lighted room 
there was a_ drop-ceiling of 
/ cream, with light-tan side walls; 
! while in the other room the side 
‘) walls were brown and carried 
') clear up, and the ceiling was 
-darker. 

The lightest walls and cream 
drop-ceiling reflected much more 
f) light than the room having 
)’ darker surfaces. The latter 
| absorbed the light instead of re- 
 flecting it. Naturally light which 
; is absorbed is not available for 
i) elementary principles 


use. 
are commonly enough known, 
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In this reception room, even the fireplace is light-colored 


and are nothing to puzzle long 
over. Yet it is surprising how 
many times they are overlooked 
in the enthusiasm of decorating. 

When the physician begins to 
plan his interior decorations, he 
is usually so intent upon an ar- 
tistic, rich-appearing scheme, 
that he sidetracks for the mo- 
ment all thought of efficiency. 

Even should he hold due re- 
gard for light reflection, he may 
concede a point here and there 
in favor of a heavy, light-absorb- 
ing material, and before he real- 
izes it he may have cut out an 
amazing percentage of light 
efficiency. 

Different colors absorb vary- 
ing amounts of light. Dull black 
absorbs all light, while colors 
nearest white offer the most per- 
fect reflecting surfaces. 

A clean surface reflects better 
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Wiesbaden 


The international ‘‘Riviera 
North of the Alps.” 
Not only famous for its location, 
beauty and high class enter- 
tainments, but more so for its 
health giving springs for 
DIGESTION, CHRONIC 
CATARRH of the STOMACH 
and affections of the 
RESPIRATORY ORGANS. 


(Open all year) 


Wildbad 


in the Black Forest 
Refined resort, 1300 feet above 
sea level. Radio-active Hot 
Springs beneficial in cases of 


GOUT, RHEUMATISM 
and ailments of old age. 


Good hotels and boarding houses. 
Moderate prices. Excellent 
sport facilities. 


(Season: May to September) 


Altheide 

The famous Silesian Resort for 
HEART DISEASES 
also for 
WOMEN’S AILMENTS 
and troubles of the nerves. 
Beautiful location. All kinds 
of sports— Plenty of Amuse- 
ments. Excellent Concerts. All 
at exceptionally low cost. 
(Open all year) 


Neuenahr 


The famous Rhineland Resort 
between Cologne and Coblenz. 

Only alkaline Thermal spring 
in Germany. 

Recommended in cases of 
DIABETES, GALLSTONES, 
STOMACH and INTESTINAL 

DISEASES 
Best entertainment—All kinds 
of sport—Beautiful surround- 
ings. 


German Mineral Waters, Salts, Pastilles, etc., 
imported by: SPA PRODUCTS INC., 105 
Hudson St., New York City, N. Y. 


Physicians and their families are granted reductions 


in German Health Resorts. 


For letters of recom- 


mendation, literature and all further information 


apply to 


German Health Resorts 


630 FIFTH AVENUE 


NEW YORK CITY, N. Y. 
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than a dirty one; a smooth better 
than a rough. 

Even a slight tan shade will 
make considerable’ difference. 
Therefore it pays to spend a little 
time on this phase of office dec- 
oration. 


Hangings and furniture all 
have an influence. A room with 
many medium or dark draperies 
and furniture, especially of a 
dull finish, loses much light which 
might otherwise be reflected to 
advantage. 

In some instances the scheme 
of decorating may be especially 
designed to absorb as much light 
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as possible, in eye, ear, nose 
and throat work, for instance. 
Some hospitals have rooms set 
apart for this work finished all 
over in a dull black, so that 
diagnostic lights may be used to 
better advantage. 

Light tints, smooth textures, 
glossy finishes, semi-transparent 
window-drapery materials, and so 
on, leave the highest proportion 
of light for use. 

Give the artistic side of your 
office scheme its due importance; 
in fact it is always desirable to 
have a few dark and mid-tone 
surfaces for contrast, but don’t 
forget that you need light. 





THAT CORPORATION-CHECK HABIT 
Reported by Lawyer Hayward 


When the officer of a corpora- 

tion signs checks in the name of 
the corporation and uses those 
checks to pay his personal debts, 
the foundation of a lawsuit is 
formally laid and the American 
courts have decided hundreds of 
cases where this point was in 
issue. 
Probably the latest case on the 
point is a ruling of the New York 
Supreme Court reported in 213 
New York Supplement, 25, where 
the evidence showed that the 
president of a corporation owned 
400 of the 429 shares of the cor- 
poration stock, had authority to 
sign checks for the corporation, 
had the complete management and 
control of the corporation affairs, 
and for two years had made it a 
practice to give _ corporation 
checks in payment of his personal 
debts without any objection from 
the officers or directors of the cor- 
poration. 


Then the corporation went into 
bankruptcy, the receiver sued a 
physician who’ had received these 
checks and the physician relied 
on the president’s complete con- 
trol and his established custom of 
paying his personal debts with 
corporation checks. 

“Authority cannot be inferred 
from a fixed habit,” the receiver 
contended, but the New York Su- 
preme Court, in the case referred 
to, ruled in favor of the physician, 
as the evidence did not show that 
the corporation was insolvent at 
the time the checks were given. 

“If the evidence hereinbefore 
recited would have repelled the 
presumption that the president 
was making an unauthorized use 
of the corporation funds, and 
would have indicated, on the con- 
trary, that the use he was making 
of the funds was authorized, and 
the rights of no creditor have 
been imperiled, then the receiver 
cannot recover,” the court decided. 
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Order direct by mail.—_SEND FOR CATALOG— Prompt Service— Low Cost. 
The JOHN L.SCULL COMPANY, Philadelphia, Pa., 221 N. 23d St. 
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Treating Boils 
Without the Lance 
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How STANNOXYL, a Scientific Tin Prep- 
aration, Acts as a Specific Remedy for 
Boils, Styes and Other Staphylococcus 
Infections. 
































What is Stannoxyl? 


STANNOXYL is a mixture of chemically pure me- 
tallic tin and tin oxid, prepared by the Robert et Car- 
riere Laboratories, of Paris. In producing STAN- 
NOXYL, the manufacturers have followed strictly 
along the lines of research laid out by Dr. Gregoire 
and A. Frouin. Robert et Carriere were, in fact, the 
first chemists to realize the practical value of the pio- 
neer work of these scientists. 


STANNOXYL owes its remarkable efficacy and un- 
deniable superiority over all similar preparations that 
attempt to imitate it to the absolute purity of the raw 
materials employed. Before delivery, the metallic tin 
and tin oxid from which STANNOXYL is prepared are 
inspected with the most scrupulous care in the experi- 
mental laboratory of the firm. 


STANNOXYL is absolutely free from lead and 
other impurities. In prescribing STANNOXYL, the 
physician may do so with the assurance that he is pro- 
curing for his patient a tin preparation of 100 per cent 
purity and reliability. . 


Indications for STANNOXYL 


STANNOXYL, the effective agent for all staphylo- 
coccus infections, is indicated in the following condi- 
tions: 


(1) Boils. Incision of a boil, an obsolete pro- 
cedure, is now recognized to be dangerous. Speedy and 
safe relief, without the use of the lance, is available 
through STANNOXYL. 


(2) Generalized Furunculosis. Just as the crude 
“tm powder” protects the populace of Beauce against 
crops of boils, so does the more scientific preparation 
of STANNOXYL furnish complete, non-surgical relief 
in cases of generalized furunculosis. 


(3) Prophylaxis against Boils in Diabetes Mellitus. 
The common incidence of boils in diabetes mellitus is 
well recognized. Whenever there are skin complications 
in this condition that suggest the danger of furuncu- 
losis, such as pruritus or eczema, STANNOXYL should 
be administered as a prophylactic. 
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(4) Styes. Inasmuch as a hordeolum is really a 
small boil affecting one or more of the sebaceous glands 
of the eyelid, the treatment of this condition with 
STANNOXYL follows the same principles as for a 
simple boil. 

(5) Pustular Acne. In pustuclar acne, the condi- 
tion is a staphylococcus infection of the skin super- 
imposed upon a generalized formation of comedones. 
Therefore, STANNOXYL is a most effective remedy 
for the control of the pustules. It does not, however, 
correct the underlying seborrhea or comedo production. 

(6) Suppurating Wounds. In purulent wounds de- 
pendent on staphylococcus infection, treatment with 
STANNOXYL is a valuable adjunct to the general 
surgical treatment. 

(7) Chronic Osteomyelitis. In chronic bone infec- 
tions in which the invading organism is the staphylo- 
coccus, and this type of infection is very common, 
STANNOXYL exhibits its well-known anti-staphylo- 
coccic properties and is a useful addition to the thera- 
peutic armamentarium. 

(8) Mixed Infection of Tuberculosis. In cases 
of mixed infection accompanying pulmonary tubercu- 
losis, abatement of the fever, slowing of the pulse, 
diminished expectoration, general improvement and a 
gain in weight have been reported from the administra- 
tion of STANNOXYL. 

(9) Abcess of the Breast. In cases of abcess of 
the breast and lymphangitis of nursing women due to 
staphylococcus infection, STANNOXYL is a useful 
drug. Its administration should be combined with sur- 
gery, when the latter is necessary. 


DOSAGE: 


The daily dose of STANNOXYL is 0.5 to 1 gm. 
This amount is contained in from 4 to 8 tablets, respec- 
tively. The tablets should be taken with a little water 
immediately after meals. Being small, they are easily 
swallowed. In the case of children who have difficulty 
in swallowing tablets, the latter may be crushed and 
dissolved in water. ; 

The taste and smell of STANNOXYL can scarcely 
be detected and are not in the least disagreeable. Dur- 
ing the administration of the drug, no special dietary 
regime is necessary. 
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Under all ordinary c'rcumstances, treatment with 
STANNOXYL by mouth is satisfactory. When there 
is great urgency, however, STANNOXYL may be 
given intramuscularly. For this purpose, STANNOXYL 
Ampoules are furnished for injection. One or two intra- 
muscular injections may be given daily. 

It is always advisable to apply to the boils a wet 
dressing made with a 1 to 2 per cent solution of 
STANNOXYL Liquid. The combined internal and ex- 
ternal treatment assures the full anti-staphylococcic 
potency of the drug. 

Whatever the form of its administration, STAN- 
NOXYL is the remedy par excellence for boils, styes 
and all other staphylococcus infections. Indeed it defi- 
nitely removes the manifestations of furunculosis and 
also prevents a recurrence of the disease. 


How Furnished 


STANNOXYL is furnished to the physician in the 
following forms: 

STANNOXYL Tablets, 80 tablets in a vial. This is 
the form of STANNCXYL most commonly employed. 

STANNOXYL Ampoules, containing metallic tin 
and the oxid of tin in solution for intramuscular injec- 
tions. 

STANNOXYL Liquid, an aqueous solution of 
STANNOXYL for use as a wet dressing applied locally 
to boils. 


STANNOXYL Ointment, adapted to the local treat- 
ment of pustular acne. 


Manufactured in France by 
LABORATORIES, ROBERT ET CARRIERE 
37, Rue de Bourgogne, 37 
Paris 
Sole Agents for U. S. A. 

The Anglo-French Drug Co. 
1270 BROADWAY 
New York City 


Complete literature and samples upon request. 
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Unusual Methods of Reminding Stlow-Payers + 


oa Slowly,with great feeling 
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If a bod-y trust a bod-y 




















cos T ; ae | 


: Please re-mit to - day. 





NEW YORK physician 
has this little literary 
gem imprinted in the corner 





ECONOMICS 


HIS clever method of 

suggesting to a patient 
that his bill is overdue takes 
the form of a gummed label, 
to be tipped on to one corner 
of the regular _ statement. 
There is slight likelihood of 
any patient taking offense at 
such a good-natured remind- 
er. MEDICAL ECONOMICS will 
furnish proofs of this sticker 
from which any good printer 
can have a plate made and 
run off a few hundred copies. 
MEDICAL ECONOMICS does not 
know the originator of this 
idea, so can not give proper 
credit. 





of his statements. For dig- 
nity, strength, and _ safety 
from offense, it would be 
hard to surpass this sort of 
reminder. 





Just at the verge of danger—not before, 

God and Doctor we adore; 

Wrighted, danger is past and all things 
Ti 

God is forgotten, and the Doctor amet, 


To JOHN A. BR 
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Medigram NO. 5 


The physician who can mix together a little tact with a 
little humor will have more patients than he who knows 
the entire Pharmacopeia by heart 





nn OF Bronchitis and Winter Cough — Prescribe 
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EIMER & AMEND, 207 Third Ave., New York 
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a be a sign of the times. 


What Every Refractionist Does Not 
Know 


By A. L. Ross 


JOKE from Punch entitled 
“Qualified For the Job” ap- 
peals sufficiently to Amer- 

ican newspapers to be clipped and 
reprinted: 

“‘Now, then, Jones Minor, 
what do you mean to be when you 
leave school?’ 

“ ‘Please, sir, I should like to 
be a doctor.’ 

“ ‘Well, you certainly have the 
qualification of illegible writing.’ ” 

This struck me as significant 
because I had just seen a doc- 


tor’s bill in almost illegible 
handwriting. In addition, the 
patient’s name was _ mispelled 


“Francis” for “Frances”, an en- 
tire change of sex. 

“Rather careless,” was the com- 
ment, which is a poor viewpoint 
to have whether the patient is 
thinking of the doctor profes- 
sionally or economically. 

It was also significant because 
of what Katherine Fullerton Ger- 
ould, noted writer, pointed out in 
Harper’s Magazine, about the 
effect of humor: 

“Now, we all know that if all 
the essayists in the country wrote 
simultaneously on one_ subject, 
their product would be less a sign 
of the times than one cartoon in 
a.comic weekly. A joke does not 
carry unless it refers to some- 
thing that everyone is aware of 


| or involves an absolute-general 


sentiment. The humorist has 
nothing to do with special minor- 
ities. His appeal is to the man 
in the street. In that sense, 
humor must always be broad.” 
The joke about illegibility must 


Ideas and impressions are 
transmitted very quickly in these 
days—days of radio, tabloid and 
picture papers and even pictures 
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transmitted by wire. It is a day 
when every effort is being made 
to make the reception of ideas 
easy. 

“Make it easy to read—select 
legible type” is the universal cry 
in advertising circles. Even the 
school children are handing in 
their written work done on port- 
able typewriters. 

Then why should a comunica- 
mtion from a doctor—a bill, a 
card in the newspaper, or a co- 
operative advertising campaign 
for collections — suggest at the 
first glance: “Here are difficul- 
ties for you’? 

Doctors often ignore in their 
correspondence and in co-opera- 
tive collection advertising the 
very simple principles that are 
imperative to get a favorable 
hearing these days. Typewritten 
correspondence and_ statements 
can do much toward having every- 
thing that goes out from the office 
put its best foot forward. There 
is less hope for improvement in 
co-operative collection advertising 
because that is generally a case 
of what is everybody’s business is 
nobody’s business. 

Some of these co-operative col- 
lection campaigns are interesting 
because they violate—in appear- 
ance—the commonest laws of psy- 
chology. The copy for them is 
well-written. But what the print- 
ers, especially in the smaller 
cities, do to them in setting them 
up lessens the effect of the mes- 
sage. 

There is a tendency in South 
Carolina advertisements I have 
seen to surround these advertise- 
ments with massive black borders, 
suggesting nothing so much as a 
funeral notice. 

Is this good psychology? 
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T first, laboratory tests proved the 

discovery. Then, experiments with 
groups of children (such as the one 
recently conducted at the Christian 
Herald Children’s home) confirmed it. 
And now, physicians in all sections of 
the country are reporting gratifying 
results in treating malnutrition with 
Knox Gelatine and milk. When a 
tablespoonful of gelatine is dissolved 
and added to the quart of milk, its 
protective colloidal ability greatly 
assists full digestion—it increases the 
available nourishment of milk about 
23%. Because it is unflavored and 
unsweetened only Knox Gelatine should 
be prescribed. 


Write for our medical reports and 
booklets, discussing malnutrition, in- 
fant feeding, liquid and soft diets, and 
other phases in gelatine’s value to 
medicine. 


KNOX GELATINE LABORATORIES 
448 Knox Ave., Johnstown, N. Y. 
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Have you followed the 
recent developments in 
treating mal-nuttition with 
Knox Sparkling Gelatine 
-and-milk ? Our lab- 
oratory reports will put 
the facts before you.... 


| available 

\nourtshment 
of mi baby 

about ailments 
3% 








SPARKLING 


GELATINE 


‘“The Highest Quality for Health’ 
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The Question: What has been the outstand- 
ing progress made during the last thirty years in the 
development of the artificial 
feeding of infants? 

The Answer 


“T-YURING the last thirty years as a Dwight Chapin, A.M., M.D., Ex-President 
result of many studies the pendulum of the American Pediatric Society and 

of thought has swung widely and Jawrence Thomas Royster, A.M., M.D, 

often. . - The first real advance was made Professor of Pediatrics of the Univer: 

when it was attempted to modify cow’s 


milk so that it would approximate the sity of Virginia, “Diseases of infants 
composition of human milk.’’—By Henry 4nd Children’’, page 136. 


Lactogen Resembles Normal Human Milk 


Naturally, because Lactogen is milk and nothing but milk. 

Chemically, because its analysis conforms closely to that of 
normal human milk. 

Physically, because the globules of its fat content have been 
broken down by physical homogenization which enables 
the infant to assimilate it without difficulty—just as it 
does human milk. 


COMPARE LACTOGEN WITH HUMAN MILK 


(1 part Lactogen to 7 parts water) 






























Haman Milk Lactogen Human Milk Lactogen 
on 3.5 3.12 
Human milk 
yields 20 calor. 
Carbobydrare 6.56.66} RT unt 
—Dr Horr, 
Page 178. 
WZ, ~Protein L5 2.02 
Lactogen yields 
19.4 calories 
RK 3 Ash . , per ounce, 
WAY 2 44 Drs. McLean 
and — 
62. 
Moisture 88.3 87.76 os 
Modified Milk Used only 
for Babies upon 
- prescription 


Write for particulars of Lactogen ‘‘the best product for 
the artificial feeding of infants’’—W. E. Deeks, M.D. 
A.M., reprinted from the Fourteenth Annual Medical 
Department Report of the United Fruit Company. 
NESTLE£’S FOOD CO., INC., 130 William St., New York. 
Please send me, without charge, complete information 
on Lactogen, together with samples. 
fants | f ey errs Street..... sccceemean : 


SRE STLE provacs)h 
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Things like that happen be- 
cause, after the doctors pay for 
their share of the space, the way 
it is set up becomes anybody’s 
business. Nobody gives a thought 
to what psychological effect the 
appearance of the advertising is 
going to have. 

Another thing is. failing to have 
somebody check up the proofs of 
the advertising to see that it 
gives a dignified impression at 
first glance. You can fall down 
on an improper grouping of 
words, or dividing a word, in the 
headline. I have one before me 
now, from South Carolina: 


“Do You One One Doc—” 


I can only recall one more un- 
fortunate, and that was by a 
butcher : 


We Have The Oldest Meat 
Market in Montana 


Watch those first lines in head- 
ings. 

Little things, but they count a 
lot in this era of speed and quick 
impressions. 





“Make your announce- 
ments easy to read — 
select a legible type — 
avoid heavy black bor- 
ears...” 

“Surrounding an an- 
nouncement or a news- 
paper card with massive 
black borders suggests 
nothing so much as a 
funeral notice...” 
“Don’t have your pro- 
fessional card set wholly 
in capital letters. ..and 
don’t forget to make 
your bills legible!” 
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Then, there’s the matter of 
having the professional card, or 
the co-operative advertising set 


wholly or largely in capital 
letters. 

In the first place, masses of 
capital letters are hard to read. 
A New York Newspaper, trying 
to get headlines that could be 
read easily, made numerous tests 
with people of normal, short- 
sighted, and far-sighted vision. It 
finally did away with headlines 
containing all capital letters and 
had them set in capitals and 
small letters (Just Like This). 

“Legibility is the first factor in 
the success of an advertisement,” 
said C. W. Lechleidner, instructor 
in typography at Marquette Uni- 
versity. “If it can not be read, 
it is useless. Setting an adver- 
tisement in all capitals prevents 
easy reading. Capitals and lower 
case letters can be read five times 
as fast as all capitals. The reader 
is accustomed to capitals and 
lower case as used in the news 
columns.” 

But there’s a better reason 
than that for having professional 
cards and co-operative advertis- 
ing avoid capital letters. The late 
Benjamin Sherbow said in. his 
book Effective Type Use Bas: 
Advertising: 

“If you want your announce- 
ment to chill people with the cold 
dignity of a tombstone, go ahead 
and use caps if you like. Nothing 
could be better for the purpose. 
But if you want an announcement 
to radiate a bit of warmth and 
friendliness then use a friendly 
type. Caps will help you to sug- 
gest stodgy, standoffish dignity— 
if that’s what you want. But 
lower case has a friendly look. It 
is so open and easy to approach 
that you aren’t a bit afraid of it.” 

If the doctor has something to 
say shouldn’t it be made open and 
easy of approach? 

And don’t forget to make your 
bills legible!! 





















Now- 


obligation to you. 











A permanent 
sharp edge— 
sharp because 
made of steel— 
permanent 
because 

made of 
Stainless 

Steel 





Note:-The square- 
shaped Hub is a dis- 
tinguishing feature 
of ‘‘VIM”’ Stainless 
Steel Needles. 






against any needle 
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See for YOURSELF- 


Make the test in your own office, for as long as you wish, 


you may select, and without expense or 


‘HE attached coupon, with your profes- 

sional card or letterhead, is good for one 
“VIM” Stainless Steel Needle, with which you 
can prove to your own satisfaction the remark- 
able new properties of a “steel needle that 
cannot rust”. 


“VIM” Stainless Steel Needles will not clog, 
corrode or rust—regardless of climatic condi- 
tions—regardless of whether they are dried 
or wired after cleansing. They combine the 
non-corrosive advantages of the precious 
metals with the toughness, strength, and cut- 
ting qualities of steel. 


a a 








— em tern of i tn de ‘edhe oh 


TW RmnanD =a 





rish, 


> OF 


»fes- 


you 
ark- 
that 


log, 
ndi- 
ried 

the 
ious 
cut- 











February, 1927 


MEDICAL ECONOMICS 





what the ‘*VIM”’ 
Stainless Steel 
Needle will doe. 


The name of “VIM” on any needle has 
always meant a dependability second to none. 
NOW—that same dependability is combined 
with the native virtues of this super-metal, 
and you are invited to test the result—as 
thousands of physicians have already done. 


And remember, there is only one “VIM”, 
the original Stainless Steel needle (made 
from Genuine Firth Stainless Steel). “VIM” 
costs but a trifle more than ordinary steel 
needles, and lasts infinitely longer. 


Use the coupon for your test now. 








MacGREGOR INSTRUMENT CO. 
Needham, Mass. 


Gentlemen: Please send me one “VIM” Stainless 
Steel Needle (made from Genuine Firth Stainless 
Steel), without obligation to me. Attached is my 


professional card or letterhead. 


eee eee meee ee eee eee eee eeeeeeeseseee 


Nothing takes 
the place 

of steel— 
that is why 
steel needles 
that do not 
rust, answer 
a problem 
long unsolved. 





Note:-The square- 
shaped Hub is a dis- 
tinguishing feature 
of ‘“VIM” Stainless 
Steel Needles. 
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The Doctor and His Investments 
Article 26 





Should Common Stocks be Bought Today 
Malcolm Lay Hadden 


appreciation which has taken 

place in the market values 
of most standard common stock 
issues during the past three 
years, the average investor has 
come to regard common shares, 
and the risks which are usually 
associated with them, with a 
greater degree of complacency 
than perhaps is advisable. 

While it is true that the yield 
which one may obtain from the 
common stocks is, on the whole, 
much more attractive than that 
obtainable from either good bonds 
or preferred stocks, nevertheless 
sight must not be lost of the fact 
that common shares do represent 
ownership and risk in the busi- 
ness of a company and that such 
shares reflect in their selling 
levels dullness or depression in 
industry just as accurately as 
they have reflected in the past 
three years the remarkable pros- 
perity which this country has en- 
joyed. 

In other words we are recall- 
ing to the attention of the doctor 
the cycle theory of business ac- 
tivity. As is well known in past 
years business has followed, more 
or less definitely, certain cycles 
of activity or inactivity (pros- 
perity or depression) and as yet 
no evidence has been offered 
which would indicate any change 
in this established business pre- 
cedent. 

The foregoing remarks must 
not be construed as a fore-boding 
of evil business days ahead, for 
such a development is not looked 
for by the writer himself, nor is 
such a turn in the affairs of bus- 
iness looked for by most business 
men and bankers who attempt to 
forecast. 


I: the light of the phenomenal 





At the same time, however, it 
perhaps would be prudent to con- 
sider very carefully the state of 
affairs in the securities market, 
before committing one’s self to 
an investment in the average 
common stock. 

With the yield on the average 
high grade taxable bond ranging 
between 4.35 percent and 4.75 per- 
cent, and the direct return on 
high grade preferred stock issues 
running close to 5 percent, natur- 
ally the average investor is in- 
clined to look with considerable 
favor upon the higher yielding 
common stock issues, particularly 
as securities of this type have 
possibilities of market apprecia- 
tion. 

On the other hand, however, it 
is quite obvious to everyone (des- 
pite the false sense of security 
which a prolinged bull market 
may lull us into) that business 
does not pursue a definite and un- 
checked expansion, nor do stock 
prices always move in one direc- 
tion. To indicate the price move- 
ments which certain standard 
common stock issues have follow- 
ed in recent years, it may be of 
interest for the doctor to con- 
sider for the moment the follow- 
ing table, taken from the New 
York Times, which indicates the 
present relation of the stock 
prices to those which have pre- 
vailed in recent years. 

This table shows the average 
range for 50 stocks (divided 
equally between railroads and in- 
dustrials for the past 10 years— 

Range of 50 Stocks 

Present level—138.38 (January 


14, 1927.) 

Year. High. Low. 
1927 139.53 136.82 
1926 142.35 109.63 
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“Shorten the period of treatment” 


REARGON «© sivzr 


A Mixture 
_ it ; 
re NEO-REARGON%:« siiver 
et, 
to Chemically Combined 
™ SCIENTIFIC LABORATORY TESTS prove :—Deep Penetra- 
ige tion, High Germicidal Power and Non-Toxicity 
ng ; ; 
er- CLINIC TESTS prove—curative power through Painless and 
he Non-irritating injections 
ur- Write for Literature, Clinic Report 
ble and “Special Trial Offer’ 


ng C. P. CHEMICAL & DRUG CO., INC. 
we 114-118 Liberty St. — New York 
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- Oxy-Crystine Affects the 
om Liver and Gall Bladder 
k 
ck THROUGH THE BLOOD 
ve- It supplies the liver available essentials for 
rd producing bile and definitely stimulates the 
W- gall bladder to discharge its contents into 
of the duodenum. It unloads toxic and irri- 
mn- tant matter from the blood. The effect of 
we 
ew at oodtteand tthe aloha y= Trerapeutically Correct 
“* fae O**-Crystine 
ek Bosro-Chemical Theory of Hydroga, . z 
re Pte etary Sections, dning iS Shown by its remarkable effect in colds, 
pol. Gadde’ “june Aca Graig headaches, neuritis,, lumbago, biliousness, 
ge eee sed rene ers gastro-intestinal disturbances, etc. 
bgca! equilibrium in distu q WeETTETOCOOIOOCT ECCI 
ed ee OXY-CRYSTINE CORPORATION 
- P. 0. Box 118, Grand Central Station, 
_ New York, N. Y. : , 
Please send me a sample of Oxy-Crystine prepai 
and without charge. ME-7 
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Absurd from the standpoint 
of mathematics but true in the 
ease of Oleum Morrhuae when 
through the Chapoteaut pro- 
cess the one fatty part is 
removed and nevertheless the 
full therapeutic value of the 
entire cod liver oil is still left 
and available as 


MORRHUOL 


(Chapoteaut) 


Put up in convenient capsule 
form (4 minims ea. 100 to 
bottle) Morrhuol Chapoteaut 
represents thus the ‘‘Ens 
Activum’’ of Cod liver oil 
and the ideal deficiency cor- 
rector in Rachitis, Malnutri- 
tion, Convalescence, ete., for 
adults and children alike. 





In all types of respiratory 
disorders 
Morrhuol Creosote 
(Chapoteaut) 
caps. of 3 min. Morrhuol and 


1 min. Creosote (bottles of 80 


capsules) will be found of 


utmost service. 
Dose: 
2 to 4 capsules for adults, 
1 to 2 for children 


Sample and literature upon 
request 


Laboratoire 
de Pharmacologie, Inc. 


(Formerly Rigaud & Chapoteaut) 
NEW YORK & PARIS 
U. S. Agents 
E. FOUGERA & CO., INC. 


92 Beekman S&t., 
New York City 
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1925 138.21 101.16 
1924 107.23 82.26 
1923 92.52 77.15 
1922 95.06 66:21 
1921 73.13 59.35 
1920 94.07 62.70 
1919 99.50 69.78 
1918 64,12 61.15 
1917- 99.48 57.43 
As is to be observed in the 


above tabulation the fluctuations 
in the prices for common stocks 
for the period shown was of a 
substantial nature. 

During the year 1919, stocks 
sold at relatively high levels, but 
with the period of deflation which 
followed, their average levels, as 
indicated by these standard com- 
mon stocks, declined approxi- 
mately 40 per cent in the period 
of two years. Since 1921, however, 
the average price level for com- 
mon stocks, at least, in so far as 


MUUUULAUEUOULOLSOUUAULUAUAUUALLANUAAASUbLLL 





Common stock shares 
represent ownership and 
risk in a business; such 
shares reflect in their 
selling levels dullness or 
depression in industry. 
Therefore think care- 
fully before making an 
investment in common 
stocks. 





the stocks used in the New York 
Times tabulation are concerned, 
advanced more than 100 percent 
above their low levels of 1921. 
While a table of this sort may 
be of little or no assistance to 
one attempting to chart the im- 
mediate course for stock prices, 
at the same time such a table does 
give one a reasonable accurate 
picture of price relationships, and 
as is quite obvious from the price 
ranges shown here, common stock 
issues are selling at relatively 
high levels today compared with 
those which have prevailed in re- 
cent years. 
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After considering the forego- 
ing statements, the doctor prob- 
abiy would wish to know in just 
what type of securities it is most 
advisable for him to make his in- 
vestments at this time. The an- 
swer to this question (if one is 
to pursue a conservative course) 
would seem to be in the better 
grades of corporation bonds and 
preferred stocks. Conccding that 
a return of but 5 per cent to 5.25 
percent on the average good bond, 
or from 5.25 percent to 5.75 per- 
cent on the average good prefer- 
red stock is all that one may 
safely look for under present 
market conditions, nevertheless, 
investment in securities of this 
type would seem to be safer than 
commitments in common stocks at 
their present selling levels. 

Another factor which is not un- 
favorable to the purchase of good 
bonds and preferred stocks at this 
time is the plethora of capital 
seeking investment. Due to a 
feeling on the part of a great 
number of business men _ that 
stock prices are high, a large part 





Business does not pur- 
sue a straight and un- 
checked expansion — nor 
do stock prices always 
move in one direction. 
If the psychology of the 
common stock buyer 
should change radically 
during the next six 
months, losses of great 
degree will be sustained 
by those who purchased 
at current selling levels. 





of current investment funds are 
finding their way into bonds and 
preferred stock issues. While 
continued buying of securities of 
this type naturally forces their 
prices upward, nevertheless there 
appear to be no immediate pros- 
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When hepatic secretion is sup- 
pressed, in whole or in part, 
the process of digestion ceases 
to work smoothly and after a 
time the sufferer seeks pro- 
fessional advice. 

Among the several agents 
recommended 


CHIONIA 


A Preparation of Chionanthus 
Virginica 
has won a position of promi- 
nence. It has been in use for 
so many years that practi- 
eally the entire profession is 
acquainted with its value as 
an hepatic stimulant. Prepar- 
ed exclusively for Physicians’ 
Prescriptions. 
* * ae 7 

It is a fact that the combina- 
tion of the five Bromides of 
Potassium, Sodium, Ammon- 
ium, Caleium and Lithium 
presented in a pure and elig- 
ible form has decided advan- 
tages over the single salts. 
The bromide treatment gives 
better therapeutic results 
through the use of 


PEACOCK’S 
BROMIDES 


than is possible with the 
single salts. 

Each fluid drachm contains 15 
grains of the purest bromides 
of potassium, sodium, ammon- 
ium, caleium and lithium. 




















SSSSSSSSESSESSSSSSSeeeeeeeeeese 
We will be glad to send a lib- 
eral sample of either or both 
of the above products to any 
physician returning this cou- 
pon with his Prescription 
blank. 


(..) Chionia. 
(..) Peacock’s Bromides. 


Peacock Chemical Co. 
St. Louis, Mo. 
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Financial Terms Defined 


Callable— 
A term applying to securities such as bonds or preferred 
stocks whereby the issuing corporation reserves the right to 
prepay, that is to retire before maturity. 


Price Fluctuation— 

Different classes of securities are subject to various ranges 
in price. The chief factor determining the range of fluctu- 
ation of bonds is interest rates, and of stocks, general busi- 
ness conditions. There are secondary factors, however, 
which must be considered. While the price fluctuations of 
municipal securities depends almost entirely upon interest 
rates, in the case of corporation bonds general business con» 
ditions and the earnings of the issuing corporation are also 
determining factors. Price fluctuations for stocks are in- 
fluenced by general business conditions, earnings, call money 
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rates, stability of the enterprise and market conditions. 

















pects of a cessation of such buy- 
ing, and, therefore, the probabili- 
ties are that bonds and preferred 
stocks purchased at current sell- 
ing levels will suffer no substan- 
tial depreciation in a declining 
stock market. 

On the other hand, if business 
should slow down appreciably 
during 1927, or if the psychology 
of the common stock buyer should 
change radically during the next 
six months, losses of a far greater 
degree might very easily be sus- 
tained by purchasers of common 
stocks at their current selling 
levels. 


A final suggestion might be 
made in connection with the pur- 
chase of bonds and _ preferred 
stocks and this has to do with the 
callability of such issues. During 
the past two years we have wit- 
nessed the redeemption (where 
such action was possible) of a 
great many high coupon rate 
bonds and preferred stocks. In 
making future investments, there- 
fore, we urge upon the doctor the 
importance of selecting only those 
issues which are of the non-cal- 
lable type or those which are sell- 
substantially under their call 
prices. 








In 
Free 
Iodine 
Therapy 


1 az. 


Gerke 
Golible 
Vlpi! 








Burnham’s Soluble Iodine 


It is admitted that to accomplish all of 
which Iodine is capable, it must be ab- 
sorbed in its Active Free State; i.e. as 
Iodine, not at Iodides. 
physiologic action without ever using 
toxic amount of Iodine medication. 
Oral and Hypodermic use, 5 to 60 min. 
in water. 


Send for Sample and Literature 
BURNHAM SOLUBLE 


B.S.I. assures full 


For 


IODINE CO. 
Auburndale, Mass. 
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Meeting the Modern Demands 
of Gall Bladder Therapy 


ScILLICHOL combines in a single preparation the cholagogue 
and cardiovascular factors in hepatic and gall-bladder disorders, 
now recognized as being equally important, and thus meets the 
requirements of the profession in the treatment of these 


conditions, 

r FORMULA 
Succinyl Salicylate ........... gr. 2 
eee WE I, wc cccccccece gx. i 

) Scilli-picri-toxin ..... 20222222 gr. 1/200 
Cascarin Comp. 
Cascarin ........ gr. 1/4 
rr eee gr. 1/4 
Podophyllin ..... gr. 1/6 gr. 1/5 
Ex. Fol. Belladon.gr. 1/8 
Strych. Sulph.....gr. 1/60 





Free seerction of healthy bile is stimulated by means of bile 
salts and salicylate, in accordance with the best clinical experi- 
ence, and portal and hemorrhoidal stasis are relieved by the 
eardiovascular-renal toning action of Scilli-picri-toxin, the 
cardiac and diuretic principles of squill. 


ScILLICHOL TABLETS can be given over long periods, where 
desired, without any untoward or unpleasant effects. They do 
not produce catharsis, but gently promote the normal function- 
ing of the intestinal mucosa. 

You will be surprised and delighted, doctor, with the results 
of SCILLICHOL TABLETS in your gall-bladder and portal con- 
gestion cases. 


Write us today for literature and samples. 


THE ANASARCIN CHEMICAL CO., Ine. 


Winchester, Tennessee 


THE ANASARCIN CHEMICAL CO., Inc., Winchester, Tenn., 
Please send without obligation samples of Scillichol Tablets 
and descriptive literature. 


Dr. 





Address 









City 























How to Borrow Money from 


the Bank 


By D. M. Brown 





} OCTORS, by the very fact 
i Dp that they belong to the 

: medical profession, have 
Palways been, and still are set 


apart from 





lateral in the form of bonds, 
stocks, or liens, the loan will be 
granted without delay. Such a 
loan is fully protected. But 

when a man 








asks for a loan 





+) other men in the 
financial world. 
) Their assets are 
not usually the 
tangible and 









F you were to apply to your 
bank for a loan could you 
answer these questions satisfac- 


with nothing to 
offer as security 
except his own 
personal note 
and his promise 
as a man of 






Method of keeping books. 


owned. 
System of collections. 


material objects torily? 

) that belong to, ; 

| say, a realtor, 1. Annual earnings. 
or a merchant. 2. Annual savings. 

~) Such ephemeral 3. 

«things "ae skill 4. Overhead. 

)) with his hands, 5. Real estate 
personality and 4 







: / mental force 
) make up a phy- 


1. tion of what is 


Condition of accounts re- 
ceivable. 
Money owed for supplies 


sician’s assets. s. 
Hence there and equipment . 
)) arises the ques- 9. Reserve for bad debts. 
10. 


Bank for past few years. 


honor to pay the 
note when due, 
it is a difterent 


story. 
Most banks 
agree in treat- 


ing a doctor as 
a good risk. 
Doctors usual- 
ly are very hon- 
est men and are 
generally so 






required of a 


thought of. But 








they are also 





medical man 
')> when he wants 
») to make a loan. 
Bankers must take many things 
into consideration before lending 
money to a borrower. First and 
! foremost they remember that it 
* is not their own personal money 
‘that they are lending, but the 
} money of their investors placed 
‘in their hands for safe keeping. 
It follows that they must feel 
reasonably sure of the man ap- 
plying for a loan before they 
‘are willing to grant it. They 
want to know that this man to 
whom they are lending money 
will at the appointed time pay 
)) back that money and that in the 
>) meantime he will reimburse the 
bank for the use of this money 
by paying interest. 

Of course if a man, doctor or 
otherwise, comes into a_ bank, 
asks for a loan and puts up col- 
























thought of as 
poor business men and this is to 
their disadvantage when trying 
to obtain a loan. Banks must 
take precautions and as a conse- 
quence there are some formalities 
in lending money to a doctor not 
found in lending to others. Each 
bank has its own method of deal- 
ing with doctors and each indi- 
vidual case has its own peculiar 
angles but there are certain 
phases of lending money to phy- 
sicians that are common to all 
cases and to all banks. 

The metropolitan banks are the 
most difficult to borrow from. 
Naturally this would be so. In 
a city full of all sorts of peo- 
ple, honest and dishonest, with 
not much chance of real investi- 
gation it is necessary to be most 
careful. The Coal and Iron 


Bank of New York City does 
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THIALION 


A LITHIATED LAXATIVE SALT 
THE MOST EFFICIENT ANT-ACID 


INDICATIONS :— 


Gout, rheumatism, constipation, acute and chronic, hepatic 
torpor, albuminuria of pregnancy, asthma, incontinence of 
urine, gravel, cystitis, uro-genital disorders, chronic lead 
poisoning, headache, neuralgia, neurasthenia and lumbago. 
It is indicated in all cases where there is a pronounced 
leaning to corpulency, reducing to a minimum the always 
present tendency to apoplexy. 

In malaria because of its wonderful action on the liver in- 
creasing two-fold the power of quinine. 








Literature and Sample Bottle 
to Physicians on Request 


The Vass Chemical Co. 


Danbury, Conn. 

















Convalescence After 
Surgical Operations 


Surgical shock may profoundly depress the 
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not differentiate between a phy- 
cian and any other man who 
might come in to obtain a loan. 
They do not lend money to any- 
one unless that person has col- 
lateral to offer as security. In 
fact, the man to whom I talked, 
seemed to think that a doctor, 
having only his services to sell, 
has absolutely no business in 
wanting a loan. This, of course, 
is an exaggerated attitude. Doc- 
tors need loans exactly like 
other people. 

All banks are not so difficult. 
The United States Savings Bank 
and the Mechanics and Metals 
Bank of New York City are 
willing to accept a doctor as a 
risk providing he can answer 
certain questions to their satis- 
faction and can make out a fi- 
nancial statement that comes up 
to their requirements. 

Among other things, the 
United States Savings Bank 
wants to know if the doctor owns 
any property, whether or not 
his collection system is up to 
date and efficient, what his aver- 
age yearly earnings are and 
what are his savings. Of course 
they also want to know for what 
purpose the doctor intends to 
use the money loaned to him. 
All banks claim this right to 
know to what use the money of 
their clients will be put. 

The Mechanics and Metals 
Bank, besides all these ques- 
tions, wants to know about the 
value of the doctor’s equipment, 
his yearly loss due to bad debts, 
and whether he keeps a real 
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set of books or not. They also 
like to know the sort of medica] 
work he is engaged in and the 
type of people who come to him 
for treatment. 

Outside of the real Metropoli- 
tan area and yet in a populous 
district is the People’s Trust 
Company of Brooklyn. Their re- 
quirements from a doctor ask- 
ing for a loan are quite numer- 
ous. They want a _ complete 
statement of what the doctor 
owns in the way of real estate, 
bonds, or any other negotiable 
property. They will not loan on 
real estate but ownership of it 
naturally predisposes toward the 
loan. They want to know the 
approximate value of the doc- 
tor’s equipment. They want to 
know how much money he has 
outstanding, what his collection 
system is, how much he owes for 
business and professional equip- 
ment, what reserve he carrie: 
for bad debts, how his bad debt: 
have compared with his incom 
for the past several years, ho 
his bank accounts have stood f: : 
the past few years. Last t 
not least they demand a 
financial statement. If a ¢ 
tor meets with the requireme sg, 
he can obtain the loan wit it 
more ado. 

Of course the personal - 
ment enters to some extent, t 
as it does into all phase 
human relationship. If o 
the bank’s directors has m 
doctor socially and has 
him spoken of as a fine puysi- 
cian and an honest ma~ bis 
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chances for getting his loan are 
naturally increased. But the 
personal element alone will not 
suffice for metropolitan banks. 
In a city where there are so 
many people and so many 
changes in a short time the 
banks must be doubly careful of 
their investor’s money. 

Banks which are outside of 
the metropolitan district handle 
the matter of a doctor’s loan in 
a slightly different manner. The 
personal element plays a much 
more important role. If a doc- 
tor has been living in a com- 
munity for twenty years, has 
been the banker’s friend, physi- 
cian and golf partner for half 
that many, he should have little 
trouble in getting his loan. 
Sometimes a banker in a small 
town even “goes on” the note of 
a doctor friend. 

The Hempstead Bank of 
Hempstead, L. I., does not bother 
to any extent with questions or 
investigations if some of the 
Hempstead doctors apply to them 
for loans. One of the reasons 
for this is undoubtedly due to 
the fact that the physicians of 
Hempstead have, in a manner, 
incorporated to build a _ profes- 
sional building. This building is 
prospering so well that it fol- 
lows that the doctors are doing 
likewise. Then, too, most of the 
doctors have been there many 
years and all their business af- 
fairs are well known to the 
bankers, who feel sure that they 
are not taking any chances when 
they lend to the doctors. 
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The Hugenot Trust Company 


of New Rochelle, N. Y., also 
takes into account the personal 
element. While I was talking 
with the president of the bank, 
a doctor called him on the tele- 
phone and told him that a friend 
of his, another physician, wished 
to borrow well over a thousand 
dollars and was coming over to 
talk to him. And I kept the 
same doctor waiting while Mr. 
Walters told of the things they 
require from a doctor before 
they give him a loan on his 
note. 

Of course they require a finan- 
cial statement. Besides this they 
take into account the physician’s 
earnings, his overhead, his sav- 
ings and his debts. Like the 
Peoples Trust Company of 
Brooklyn, the Hugenot Trust 
Company is predisposed toward 
making a loan to a doctor if he 
-has some real estate, even though 
they do not take it as collateral. 

They also want to learn the 
value of his office equipment, his 
yearly earnings, his overhead, 
his collection system, how his 
bad debts compare with his earn- 
ings, how he keeps books, and 
so on. 

Sometimes a young doctor 
comes to the bank for a loan. 
Perhaps he has not been prac- 
tising for very long, has no 
equipment to speak of, and his 
collections are not in such good 
order yet. But he has a chance 
to invest some money, say, in a 
real estate deal which bids fair 
to make a profit for him. All 
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he needs is the money, so he 
goes to the bank and tries to 
make a loan. Here again the 
personal element shows itself. If 
the young doctor is known to 
be a steady-going, enterprising 
young fellow, with a good hos- 
pital connection, and with a 
reputable firm of older doctors, 
he will have no trouble. Some- 
times the older doctors will re- 
quest the bank to make the loan. 
Sometimes the man himself is 
a guarantee, and the bank does 
not hesitate to lend him the 
money when they know that the 
investment is a good one. 
There is one thing that all 
banks like their debtors to do 
and that is to be prompt in 
coming in to see about their 
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notes. And this is a point where 
most doctors are shining exam- 
ples. They come in on the day 
or even before the note is due 
and either take it up or have 
it extended. In other words 
they act as if they were inter- 
ested in what happened to the 
note and interested in how the 
bank comes out on it. Doctors 
being honest and perhaps a lit- 
tle more considerate than the 
general run of other people 
usually follow this plan much 
to the satisfaction of the banks, 

Thus the question as to whether 
or not a doctor is a good risk 
can in nine cases out of ten be 
answered in the affirmative. 
While each bank has a different 

(Turn to Page 53) 
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of treating the patient rather than the disease—lies the secret of 
prompt recovery from many persistent coughs and colds that would 
otherwise hang on indefinitely. And to achieve this end—to ‘‘build 
up’’ the patient most effectually—to raise his vitality and resistive 
powers to the highest in the shortest time, 


In That Basic Therapeutic Principle- 
| 
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Gray’s Glycerine Tonic Comp. 


| (Formula Dr. John P. Gray) 
| has proven itself of the greatest value. When a patient’s nutrition 
| improves and his weight increases, his cough usually subsides and 
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ing you to prescribe for some imaginary ailment when 
all they needed was good, nourishing food? 
Shredded Wheat contains all the good of the whole wheat. 
Two biscuits covered with hot milk or cream make a well 
balanced, easily digested meal. . . safely prescribed by many 
physicians in treating colon disorders. 


If you haven’t investigated Shred- 
ded Wheat you owe it to yourself 
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The Trial of Old Man Fee-Splitting 


(Continued from Page 7) 


CHANGE CODE OF ETHICS 


FTER this clearly-worded 

and straightforward opin- 
ion, the Court is able to take a 
deep breath and (the whispering 
up in the left gallery will please 
cease!) go ahead with this letter 
from an Illinois colleague: 

“As a member of the jury sit- 
ting at the trial of Fee-Splitting, 
my decision is rendered in favor 
of the prisoner. 

“The medical profession today 
is living in an age of commerci- 
alism and competition. This per- 
haps is a more acute stage fol- 
lowing the great war. The liv- 
ing standards are higher than be- 
fore our entrance in the war, 
which necessitates the physician 
spending more money to keep up 
appearances. Appearance is one 
of the marks of success and in- 
directly success is a mark of pres- 
tige in the community. 

“Remember that the code of 
ethics was written in years gone 
by and who of us are they, who 
would not alter that code so that 
it would be in keeping with the 
times? The constitution of the 
United States was a mark of lit- 
erary as well as_ practical 
achievement, yet it is altered to 
better the government of today. 
Why can’t the medical code of 
ethics be changed likewise? 

“For the sake of discussion— 
suppose I were a capable surgeon 
of the caliber that will bear 
scrutiny by the F.A.C.S. Don’t 
you think that I as the surgeon, 
would be glad to increase my 
work so that instead of one or 
two majors a morning, I would 
do one to seven majors. Do you 
not think that as a surgeon and 
business man, it would. pay me 
to give 50 percent of the fees 
received, from the patients re- 
ferred, to receive this work? 

“Certainly, for this patient 
would not suffer, receiving the 

best of attention. The general 
practitioner. would gain by get- 


ting a percentage of fees and 
the surgeon would be ahead by 
the experience in the increased 
number of cases and this increase 
in revenue. The surgeon who 
would refuse to accept cases on 
a fee-splitting basis would not 
get this increased income nor the 
increased work. 

“Now from the standpoint of 
the patient. What does he gain? 
First and foremost, when fee- 
splitting is made universal, he 
gets the best surgical aid. Sec- 
ondly, the patient would not pay 
for the first visit of the practi- 
tioner nor the consultant fee of 
the surgeon, for the understand- 
ing would be that the medical 
part of the work is attended by 
the practitioner, and the operat- 
ing by the surgeon. He would 
be in a class ‘A’ hospital, and the 
patient’s health would be the by- 
word. 

“In other words, we find the 
following: 


1—The patient gains: First, 
in getting better surgical or medi- 
cal skill; second, in not having a 
big fee to pay. 

2—The_ general practitioner 
gains: First, increased income; 
second, more time to enjoy life; 
third, prestige which goes with 
getting the patient well. 

3—The surgeon gains: First, 
increased income; second, greater 
experience; third, greater pres- 
tige throughout his community. 


“Finally—Everyone gains in 
fee splitting and no one loses. 
Why not make it ethical to fee 
split instead of the unfair prin- 
cipal as it exists today?” 


A FOUL AND LOATHSOME DISEASE 


HE Court observes the pri- 

soner, Fee-Splitting, dusting 
off the lapels of his coat and sit- 
ting up in his seat. A smile of 
confidence comes over his fea- 
tures. Let him listen to this: 


“Your trial of Old Man Fee- 
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How to Borrow Money 
From the Bank 
(Continued from Page 50) 
means of discovering a doctor’s 
right to a loan, each individual 
case presents new and different 

angles. 

The points on which nearly all 
banks want information § are 
these: 

1. His hospital and firm con- 

nection. 


2. His system of bookkeeping 
and collections. 

38. His average yearly earn- 
ings. 

4. Whether or not he owns 
property. 


5. His overhead. 

6. How his bad debts com- 
pare with his earnings. 

If these questions are an- 


swered to the approval of the 
bank then the doctor gets his 
loan. I believe that most reput- 
able physicians have no trouble 
in raising money when _ they 
need it. 
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A lack of secretion in the in- 
testines is one of the principal 
causes of chronic constipation. 


PRUNOIDS 


given at night over a period of 
one week will increase glan- 
dular activity without excit- 
ing pronounced peristalsis and 
will gradually overcome this 
form of constipation. 


Prunoids are made of Phenol- 
phthalein (one and _ one-half 
grains in each) Cascara Sagrada, 
DeEmetinized Ipecac and Prunes. 
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When the heart has been 
weakened from prolonged 
overwork and strain, 


CACTINA 
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A Preparation of the Mexican 
Night Blooming Cereus 
may be safely and effectively 

prescribed. 

Thus employed, Cactina grad- 
ually improves the nutrition 
and tone of the heart muscle, 
restores the cardiac rhythm 
and renders the heart more 
resistant to irritating influ- 
ences. Cactina is a true car- 
diac tonic without cumulative 
effect. 












Samples to Physicians Only 


SSSCSCSTEEE RESTS REET EERE 


We will be glad to send a lib- 
eral sample of either or both 
of the above products to any 
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Splitting was a happy and ingeni- 
ous conception which contrives to 
bring to the attention of the 
Medical Profession a very foul 
and loathsome disease, which is 
demoralizing the profession on a 
larger scale than is openly ad- 
mitted. 

“Just as syphilis is (or was) 
being blamed on the other nation 
for its nativity, so in this partic- 
ular matter we are blaming other 
cities for popularizing this prac- 
tice. 

“For example, residents of New 
York City have told me that they 
fully understand that their fam- 
ily physician receives a commis- 
sion from the specialist to whom 
he refers them. That this prac- 
tice was not widespread in Phila- 
delphia was my belief, until I 
realized that one of my confreres, 
a younger man in the practice of 
medicine, had acquired a popular- 
ity and a very large surgical 
practice in the short space of two 
or three years, which was unex- 
plainable and uncanny until the 
secret was imparted to me by 
someone who had done business 
with him. 

“This has proved, I think, that 
even in Philadelphia there is a 
large field for anyone who under- 
stands how to practice fee-split- 
ting successfully. 

“One must conclude that times 
are deteriorating, or rather the 
human race is_ deteriorating. 
However, this has been stated 
centuries and ages ago, so it is 
not a new thought. Maybe it is 
a fallacious one at that. 

“At any rate, it seems that 
money and popularity can be ac- 
quired more rapidly by fee-split- 
ting than without it. Now, how 
are we others, who never prac- 
ticed it when doing general prac- 
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tice for the first fifteen years of 
our career, and who find it re- 
volting to practice it? I say, how 
are we others going to compete 
with the enemy? 

“It seems the Code of Ethics 
has in this respect failed of its 
purpose. It is being ignored in 
an outrageous, but successful, 
fashion. It is impossible to bring 
to justice the offenders. My sug- 
gestion is: Alter the Ethical 
Code, allowing fee-splitting. Am 
I wrong? Or oven worse than 
wrong? But I am prompted by 
but one desire to be allowed to 
fight with poison gas the oppon- 
ent who uses it so effectively.” 


THE SURGEON HEARD FROM 


OME further extracts from 
letters which the Court has 
before it, seem in order: 

“I do some surgery and am not 
a fee-splitter, but I have won- 
dered if my attitude has not de- 
creased my income. I feel rather 
sure it has. The attitude the gen- 
eral practitioner takes is that he 
has as much ability as the sur- 
geon and should be compensated 
accordingly. 

“The men I know who demand 
a split of the fee are men who 
place the dollar above everything 
else and take the patient to the 
surgeon who gives them the big- 
gest slice of the fee. 

“The men (at least some of 
them) who want a fee-split would 
take all of it if they could get it, 
and let the surgeon go hang.” 

Another reads: 

“If the surgeon is willing and 
considerate enough to divide his 
regular fee with the doctor it can 
not be wrong. I think the cry 
against fee-splitting in a large 
measure come from those who do 
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Whooping Cough 


Cresolene vaporized at night is a simple 
and effective means of preventing the 
paroxysms of whooping cough at that time; 
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means of relieving cough and the bronchial 
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surgery and are much better paid 
than the average general practi- 
tioner. 

“T refer my cases to a surgeon 
who is generally recognized by 
Medical Fraternity in this part of 
the State as of high standing and 
skilful in his work. As a rule 
my patients pay less for this oper- 
ation than they would if they 
should go to a surgeon direct, be- 
cause I fix the price of the oper- 
ation, and our fees in general are 
lower here than in the city. Now 
I get a portion of the fee and 
have many times told the pati- 
ents that I receive a part of this 
fee.” 

POOR ASSISTANTS 


MEDICAL woman writes in 
her verdict as follows: 

“Tt seems to me much more fair 
and honorable to both patient and 
doctor to have it understood that 
the family physician is to share 
in the fees for operating, and let 
the surgeon use his own assist- 
ants, than to have the physician 
‘assisting’ (?) merely as a blind 
in order to split the fee. More 
than once I have known out-of- 
town doctors assisting where a 
well-trained nurse would have 
done much better.” 


The next juror says: 

“Allow me to cast one big vote, 
sanctioning this method; provid- 
ing, (1) the fee-splitting surgeon 
is equally as competent as the 
non-splitter; (2) the patient is 
charged the same fee as has been 
established by the local Medical 
Society. After this is said and 
done, it is absolutely no one’s 
business what the surgeon does 
with his money.” 

And the next: 

“Have been much interested in 
your trial of Old Man Fee-Split- 
ting 

ay have been on terms of inti- 
macy with this man for about 
nineteen years, and during that 
time his conduct has been all any- 
one could wish. His company is 


seemingly acceptable to everyone 
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until a reputation has been estab- 
lished ; then the so- -called ‘higher- 
ups’ seem to shun him.” 

The next juror makes things 
look bad again for the prisoner: 

“As one of the jurors in the 
trial of Old Man Fee-Splitting, I 
must find him guilty on all three 
counts,'and some others not men- 
tioned in the plea of the prosecu- 
tion. His guilt is something more 
than a challenge to the honor, 
prestige and decency of the Medi- 
cal Profession. 

“Fee-splitting encourages the 
performing of unnecessary and 
unjustifiable operations and thus 
leads to surgical crimes. I know 
that where that practice exists 
operations are performed that are 
not only useless, but unjustifiable. 

“Indeed the greatest evil in the 
U.S.A. today is the all too com- 
mon crime of unnecessary sur- 


gery. I can send a well man or 
woman to any surgeon within 
reach for examination and get 


him to recommend an operation. 
Fee-splitting is a terrible Moloch 
that is devouring its tens of thou- 
sands every year over this fair 
land of ours. 

“The worst feature cf it all is 
that it is an evil that is incur- 
able. There is no way of ridding 
society of this organized crime 
short of the Socialization of the 
Surgeon, and that seems too dis- 
tant.” 


TWO SIDES TO THE ARGUMENT 


ND to list a few concluding 
opinions before passing 
judgment: 

“IT know a number of surgeons 
that will do the operation in a lo- 
cal hospital with the assistance of 
the physician in charge of the 
case, and tell the patient ‘Now 
you settle with Doctor Blank.’ Dr. 
Blank has the after care of the 
case, collects the bill and turns 
the surgeon’s part over to him 
and everyone is satisfied..” 

“If and when the surgeon does 
general practice in his office or 
out of it, or both, and does not re- 
fer cases requiring treatment 
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A Synonym for Pain Relief 


For the prompt relief of pain in Rheumatism, 
Neuralgia, Sciatica, Myalgia, Neuritis, nothing 
affords such prompt relief as Betul-Oi. 


Betul-Ol is a superior liniment and counter- 
irritant. It produces heat without burning or 
blistering. It has been used since 1890. Try it! 





Samples upon request 


ANGLO-AMERICAN PHARMACEUTICAL CORP. 
175 Varick Street, New York 














The Treatment of Syphilis 
MERCOFUM 


Colloidal Mercury Vapor | 


NOT A SUBSTITUTE for other medi- 
cation, BUT, having DECIDED 
ADVANTAGES. MERCOFUM § does 
not increase INTRA-VASCULAR 
PRESSURE;; is therefore IDEAL (with 
or without iodides), in ANEURISM and 
HIGH BLOOD PRESSURE cases. 
Correspondence with physicians invited. 
EE a Pe eee eg | ern ere err ry errr 
FUMAE LABORATORIES 
488-490 Sumner Avenue, Brooklyn, N. Y. 
Gentlemen: 


Please send sufficient MERCOFUM for complete clinical trial at your special 
introductory price of $1.00—Regular price $5.00. 
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ECHITONE 


Clinical results have 
proven the power 
of ECHITONE to 
correct many condi- 
tions caused by a 
Blood Dyscrasia, Sy- 
philitic Eruptions, 
Scrofula, Chronic 
Eczema, Furuncu- 
losis, etc. 





CysTOSEDATIVE 


is recommended in the 
treatment of almost every 
form of Cystitis and 
Prostatitis, especially old, 
chronic cases with frequent 
urination. Excellent re- 
sults have been obtained in 
Cystitis of the Vesicle 
Neck, Pyelitisand chron- 


ic Posterior Urethritis. 








Complete formula, literature and samples to physicians only. 


STRONG, COBB & COMPANY 


CLEVELAND, OHIO. 








You may or may not be interested 
in Organotherapy but 


You Are Interested 
in the relief of your patients. 
LOWERED SEXUAL REACTION IN MEN 


is being successfully treated with 


ORCHOTINE 


At all leading wholesale and retail druggists 
or direct from our laboratories. 


HUDSON PHARMACAL CO. 


UNION CITY, N. J. 





XUM 





r than surgical to the gen- 
-* practitioner, then, and only 
then, is fee-splitting justified. 

“Tet each surgeon examine 
himself, and he who has sinned 
not, let him cast the first stone. 

“T vote to release Fee-Splitting 
on the first charge, on the 

unds that nothing is more able 
to kill Prestige than a flat pocket- 
book. Surgeons talk very strong- 
ly of the ‘sin of the practice,’ say- 
ing that fee-splitting causes the 
doctor to choose an inferior sur- 

n. Who would be so short- 
sighted, when results are what 
count. 

“On count two I vote likewise, 
on the grounds that nothing is us- 
ually said regarding fee-splitting 
by any medical man, and slander 
cannot be without more or less 
public utterance. 

“Count three is likewise dis- 








Medical Profession is intrinsic- 
ally no worse for division than 
real estate dealers who are de- 
cent.” ;, 
“Fee-splitting is very danger- 
ous, and degenerating in its ef- 
fects. 

“Ours is yet a profession and 
not a trade.” 


THE DECISION 

HE Court does not relish be- 

ing an arbiter between two 
utterly opposed opinions, but 
since the trial seems to have re- 
solved itself into something of 
this sort, there is nothing to do 
but go ahead and reach a deci- 
sion. 

In reaching a decision, however, 
the Court wants to do something 
constructive, in the way of mak- 
ing a suggestion. Justice is, or 
should be, always constructive. 





posed of on the grounds that the ~ 
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Technically, the Court must 
find Fee-Splitting guilty upon the 
evidence submitted; but the Court 
is very much inclined toward leni- 
ency and hereby suspends sen- 
tence. 

The prisoner, Fee-Splitting, 
seems more or less to have been 
the victim of circumstances, and 
not of a fundamentally vicious 
nature. The Court does not feel 
inclined to deal harshly with an 
offender who has so obviously 
been abused as has this prisoner. 


The Court now recommends 
that everyone wipe away their 
tears of sympathy, replace their 
handkerchiefs in their respective 
pockets, and turn their attention 
toward some sort of a salvation 
for Fee-Splitting. 


WORKING FOR SALVATION 


F2 real constructive sugges- 
tion, the following communica- 
tions seem to the Court to carry 
away the prizes, if any were be- 
ing offered: 


“ESTALISH AN OPEN AND 
ABOVE-BOARD ‘FEE-INCLU- 
SION’ (NOT FEE-SPLITTING) 
SYSTEM, BASED UPON A 
PERCENTAGE PLUS _ EX- 
PENSES OF THE PHYSICIAN 
IF HIS PRESENCE WAS DE- 
SIRED BY THE PATIENT, 
THIS PERCENTAGE BEING 
BASED UPON A STANDARD 
FEE SCHEDULE.” 


“THE SYSTEM OF LABOR 
UNION CRAFTSMEN: AN 
ITEMIZED BILL BASED 
UPON TIME CONSUMED, 
MILEAGE, AND SUPPLIES 
FURNISHED. THIS SYSTEM 
na FLEXIBLE AND FAIR TO 
ALL.” 


Court is now adjourned. 





TTT TNNUAANAAANAAA 














A remedy is offered! 


MLL LL 


TTT TTT 


The object of this trial was not to kill— but to cure. 
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Turning Back 2000 Years in Rome and Naples 
(Continued from Page 17) 














Arch of Constantine 


bears the stamp of grandeur; she 
is so fashioned by the centuries 
in the mould of eternity that no 
spot on earth has a greater claim 
to our respect and admiration. 
The Forum and the Palatine with 
their impressive ruins of pagan 
Rome are sought by pilgrims no 
less than the catacombs, the ma- 
jestic pile of St. Peter’s, the 
basilicas and the churches which 
bear witness to the birth and 
growth of Catholicism. Each 
century has reared its monu- 
ments in the Eternal City; if the 
brilliant and luminous Renais- 
sance lives in the works of 
Bramante, Michelangelo, and 
Raphael, the Baroque has its 
culminating triumph with Benini 
who filled Rome with the works 
of his creative genius. 

“The relics of Greek and the 
the treasures of Etruscan art 


which laid the foundations for 
the solemn majesty of Roman art 
are not all in the museums of 
Rome, Naples, and Florence; they 
also enrich the ruins of temples 
and other great buildings and 
reveal the origins of an art which 
has been unique in the world.” 


REVERSING TIME 
HESE may be enthusiastic 
words, but it takes a sluggish 
soul not to become enthusiastic 
in these two cities, Naples and 
Rome. 

Time is turned back; one vis- 
ualizes the ancient peoples the 
better for having seen the streets 
they walked in and the temples 
they worshipped in. 
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The Arcade in Naples 





IN CORYZA, LARYNGITIS, LA GRIPPE, INFLUENZA 


“ PINEOLEUM 





Free on request: 1/2 doz. new Pipet packages or $1 Improved Oil Nebulizer 


The Pineoleum Company, Dept. ME, 52 West 15th St., New York City 
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LAMBERT PHARMACAL COMPANY 


SAINT LOUIS, U. S. A. 


| LISTERINE 
Makers of 5 LISTERINE TOOTH PASTE 
4 LISTERINE THROAT TABLETS 





= 


Ofices in NEW YORK, TORONTO, LONDON, MELBOURNE, 
PARIS, MADRID and MEXICO CITY 
Laboratories in TORONTO, PARIS, MADRID and MEXICO CITY 


































The Zycos 


Blood Pressure Manual 


The Tycos Blood Pressure Manual, 

containing authoritative information 

on blood pressure should be in every 

physician’s library. Write the 
Medical Department today for a 
free copy, also bulletins on: 


Humidity and the Physician 

Status of the Sphygmoman- 
ometer 

Blood Pressure and Surgery 

Bibliography on Blood Pres- 
sure and 

History of Sphygmomanometer. 


Any of the above sent free on request. 


Taylor /nstrument Companies 


ROCHESTER, N. Y., U. S. A. 
Canadian Plant Manufacturing Distributors 
Tycos Building in Great Britain 
Toronto Short & Mason, Ltd., London 
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FREE LITERATURE .. 





A tabloid guide for keeping up-to-date on manufacturers’ 
literature and samples 


Contra-Indications for Caffein 
—also samples “A” and “B”’: 
Here’s an interesting test. You 
taste a cup of sample “A,” which 
is Sanka Cofiee, and then a cup 
of “B,’’ which is the same blend 
with full caffein content. They 
say you can’t tell the difference. 
The samples, of course, are free 
and so is the booklet, which con- 
tains some real information. Both 
are offered by the Sanka Coffee 
Corp., 301 Madison Ave., New 
York. 

* * * 

Treatment of Athrepsia by 
Sulfarsenol: A booklet-reprint of 
an article by E. Bodin, Professor 
in the Medical School of the 
University of Rennes. The paper 
originally appeared in “Presse 
Medicale.’”?’ Write to The Anglo- 
French Drug Co., 1270 Broad- 
way, New York. 


ES 


Hyperacid Conditions — Their 
Relief and Correction: A concise 
and exceptionally well-printed 
little treatise which tells, among 
other things, the story of Alka- 
Zane. Write to William R. 
Warner & Co., Inc., 113 West 
18th St., New York. 


¢ = «4 





Fischer’s Magazine: This is 
known almost everywhere, but if 
by any chance you have not been 
receiving it, it is well-worth writ- 
ing for, whether you are keen on 
physiotherapy or not. It is pub- 
lished by H. G. Fischer & Co., 
Inc., 2333 Wabansia Avenue, 
Chicago, Til. 7 


The Bloodless Phlebotomist: 
The winter number of this un- 


62 


usual little publication has just 
been mailed out. If your copy 
has not reached you, we have 4 
strong suspicion that you can ob- 
tain another by sending a post- 
card or a telegram to the makers 
of Antiphlogistine. The winter 
number, by the way, begins with 
“The Problem of Pneumonia” 
and ends with “The Bloodless 
Phlebotomist’s” Great Limerick 
Contest. The address is The 
Denver Chemical Co., 163 Varick 
Street, New York. 















Oeynhausen—“The City With- 
out Steps’: It is a question 
whether this belongs here or in 
the Tour or Cruise Department. 
Being literature on _ medical 
springs, it seems to justify thera- 
peutic mention. So here it stays. 
Address German Health Resorts, 
630 Fifth Ave., New York. 

* 


* * 


Reargon and Neo- Reargon: 
Literature, a clinic report, and 
a “special trial offer’? are being 
distributed by the C. P. Chemical 
& Drug Co., Inc., 114 Liberty St, 
New York. 





* & @ 
Angier’s Emulsion: Trial bot 
tles! Drop a postcard to Angier, 
Poston 34, Mass. 


Ee Ppa 


ra] 


The Study of Rectal Diseases: 
A full-fledged course in proc- 
tology on the “silver screen”! 
If you doubt that motion pictures 
are practical in this respect, you 
are invited to read the booklet. 
Write Joseph Franklin Montague, 
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M.D., Bellevue Hospital Medical 
College Clinic, New York City. 


a) 

Shredded Wheat: As the manu- 
facturers themselves say—“If 
you haven’t investigated Shred- 
ded Wheat you owe it to yourself 
to do so. Write in now for a 
free sample and literature.’’ And 
the address, as every school child 
knows, is simply Niagara Falls, 
mi. X- 

eo & « 

Quartz Light Therapy: An ex- 
ceptionally interesting supply of 
literature on this subject is now 
emanating from the Hanovia 
Chemical & Mfg. Co., Chestnut 
St., Newark, N. J. 


* “= « 


Bay’s Adhesive Plaster: A free_ 


testing sample is being offered by 
The Bay Company, Bridgeport, 
Conn. 
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During Convalescence 
from 
INFLUENZA 
and 
PNEUMONIA 
Phosphorcin increases the body 
resistance and renews’ the 
vitality and strength of your 
run down patients. By supply- 
ing phosphorus to the impaired 
nerve cells, it hastens con- 

valescence. 

A scientific combination of the 
glycerophosphates with nux and 
pepsin, and containing no 
sugar or alcohol, it may be 
given for a long time without 
gastric irritation. 


Dose: 2 drams in water t.i.d. 
Sample on Request 


EiImeER & AMEND 


Third Avenue and 18th Street. New York 











ASAFE PRACTICAL 
OFFICE TECHNIC 


%5 Us PA ort 














CERTIFIED rT 


GLUCOSE INTRAVENOUSLY 


Loeser’s Intravenous Solution of Glucose 


A standardized, sterile, stable 50% solution of glucose of 
neutral reaction, in 20 c.c. and 50 
ampoules. Free from preservatives. 


Complete descriptive literature and the Journal of 
Intravenous Therapy will be sent to physicians 
on request 


c.c. hermetically sealed 


LOESER LABORATORY 


[NEW YORK INTRAVENOUS LABORATORY] 
New Location: 22 WEST 26th STREET, 


NEW YORK, N. Y. 





































TOURS & 
CRUISES 





to 


Room 
you simply 
can’t endure to part with your 
auto even for a couple of months, 


Europe—Still 
the Car: If 


In 


Park 


this book will interest you. 
European Auto Travel Bureau, 
Box 211, Back Bay Postal Sta- 
tion, Boston, Mass. 


* * * 


Log of the Eastern Steamship 
Lines: A quaint little book des- 
cribing a sail up the stern and 
rock-bound coast of New Eng- 
land. Published by Eastern 
Steamship Lines, Inc., 165 Broad- 
way, New York. 

* * * 

The Cornish Riviera: ‘‘Corn- 
wall! Thou gem of Flora’s gifts 
of Earth! Oft art thou likened 
to the ‘Azure Shore’. Riviera do 
they dub thee? Thou art more!” 
For this interesting booklet write 
Great Western Railway, 315 Fifth 
Ave., New York. 
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Three Splendid Holiday Dis- 
tricts: A few of the natural and 
man-made wonders of France, 
described by the Railways of 
France, 701 Fifth Ave. New 
York. 

* 





* * 


Suisse Normande Bocage Nor- 
mande: Distinctly French; a 
regular cream-puff of literature. 
Write Railways of France, 701 
Fifth Ave., New York. 


o. 


A 


Great White Fleet: Excursions 
to the lands where bananas come 
from. Write the United Fruit 


Co., 17 Battery Place, New York. 
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Itaiy: We have never been able 
to find any free material to sur- 
pass this booklet on the country 
it describes. Italian State Rail- 
ways, 749 Fifth Ave., New York, 

*K * * 


Belgium: We wouldn’t part 
with our copy. That is simply 
another way of saying that it’s 
worth writing for. It is pub- 
lished by the Red Star Line, One 
Broadway, New York. 


 -- jest 






Kissingen: A beautifully illus- 
trated folder on what is called 
“the queen of all springs.” In- 
cluded in the folder is a chart 
depicting excursions around Kis- 
singen by airplane, stage, bus, or 
foot. The folder comes from the 
German Health Resorts, 630 5th 
Ave., New York. 

ok * * 

South America: If you prefer 
to see America first, clear down 
to Cape Horn, this folder will 
interest you. Write the Munson 
Line, 67 Wall St., New York. 


é& 


Europe by Motor: How would 
you ask a French peasant or a 
Moroccan Moor for five gallons 
of gasoline? This booklet won't 
tell you, but it’s worth sending 
for anyway. Distributed by Lif- 
sey Tours, Inc., 527 5th Ave, 
New York. 


E 
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The 1927 MEDICAL ECO- 
NOMICS Tour of Europe: There 
are still a number of ‘“Bluebooks 
of the Tour” on hand, in which 
you are invited to share, whether 
you contemplate going or not. 
Write MEDICAL ECONOMICS. 
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TRADE MARK 
(Reg. U. S. Pat. Off.) 





HAVE you ever given ATOPHAN a 
chance to display its superior and 
safe anti-inflammatory, decongestive 
and pain-relieving action in the man- 
agement of this hardy perennial? 


For Influenza (Grippe) and the “colds” 
which so often lead to it, ATOPHAN 


is best prescribed in form of 


in which the conjoint and correctly 
dosaged use of a universally approved, 
active antipyretic rounds out the good 


work of ATOPHAN. 


SCHERING & GLATZ, INC. 


84-92 Orange Street 
Bloomfield, N. J. 


























41-43 Maiden Lane 
New York, N. Y. 














Constipated stool 
LDHOOD 


RECENT census shows that 20% of all deaths were children 

under five years. Twenty-nine percent. of the deaths of child- 
ren under one year were of intestinal origin. At least 50% of the ills 
of infancy and childhood are due to intestinal affections, says a 
noted gastro-enterologist. 

Children are subject to both spastic and atonic constipation, 
though the latter is more common. There should be 2 or 3 bowel 
evacuations a day the first year, two daily the second year and at: 
least one a day thereafter. 

The modern physician uses laxatives for emergencies only. Their 
chronic use is dangerous. For constipation in infants or children, 
nothing is more safe and effective than Nujol. 

Viscosity specifications for Nujol, the ideal lubricant, were deter- 
mined only after exhaustive clinical tests in which the consistencies 
tried ranged from a water-like fluid to a jelly. The name “Nujol” 
1S a guarantee to the profession of absolute purity and insures that 
the viscosity of the liquid petrolatum so labeled 1s physiologically 
correct at body temperature and in accord with the opinion of lead- 
ing medical authorities. Nujol 1s the highest quality liquid petrol- 
atum made by the Standard Oil Co. (New Jersey) 
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Chamero 


For hieeinn Therapy 


Made by NUJOL LABORATORIES, STANDARD OIL CO. (New Jersey) 











